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SCHOOL CLASS NEEDS ~ 
REVISION UPWARDS 


Companies Having Poor Loss Ratios 
on Educational _ Institutions, 
Particularly in East 








AVERAGE ANNUAL RATE LOW 





Actuarial Bureau Sends Out Blanks 
for Premiums and Writings by 
Classes Year 1918 





One class which is the subject of 
considerable comment in fire under- 
writing offices is that of educational 
institutions, with which many com- 
panies have had a poor experience, 
some very poor. Along this line The 
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NOTABLE SESSION 
OF IOWA LEGISLATURE 


Fourteen Bills Affecting Life Insur- 
ance Become Laws; Many Bills, 
Some Harmful, Killed 





ANALYSIS BY HENRY SAMPSON 





Group Insurance Statute Enacted; New 
Laws Governing Fraternals; Tax- 
ation Feature Discussed 





Sampson & Dillon, attorneys-at-law, 
Des Moines, Iowa, have sent The BHast- 
ern Underwriter an analysis of the life 
insurance legislation passed by the 
Iowa Legislature, the digest being pre- 
pared by Henry E. Sampson, for six 
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York State for the past five years has 
been 71 per cent. and in New England 
the same class has a record of 213.8 
per cent. 

To our minds this plainly indicates 
the need of revising the existing low 
rates on this class. 

UNDERWRITER. 

Other Companies Tell Same Story 


The facts in this letter were com- 
municated to some of the leading fire 
insurance companies in America. One 
underwriter made the comment: 

“Why limit the figures to New York 
and New England, which merely show 
New York State is the worst. Take 
the class of brick protected school 
houses, our figures show over a seven- 
year period a loss record ratio of 115 
per cent., the average annual rate 
being 27 cents. In New England over 
the same period on the same class our 
record is 73 per cent., with an average 
annual rate of 34 cents.” 

A third underwriter said: “We have 
long felt that there is no money at 
present rates in educational institu- 
tions. There have been a number of 
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Tit: SPRINGFIELD for two-thirds of a century has 


name, without annexes, underwriting agencies or 


scribes certain provisions and condl- 
tions which must be embodied in such 
life insurance companies. This new 
statute is quite similar to the one now 
on the statute books of New York. 
(S. F. 490) 

Life insurance companies doing busi- 
ness in Iowa shall have express statu- 
tory authority to hold in trust the pro- 
ceeds of any insurance policy issued by 
it. The forms of all such trust agree- 
ments issued by life insurance com- 
panies must first be submitted to, and 
approved by, the Commissioner of In- 
surance. This new statute expressly 
relieves such life insurance companies 
from complying with any of the statu- 
tory provisions of lIowa regulating 
banks and trust companies. (S. F. 436) 

For years it has been the law in Iowa 
that the policies issued by chapter six 
life insurance companies must first be 
filed with the Commissioner of Insur- 
ance, and be approved by the Gov- 
ernor, Commissioner of Insurance and 
Attorney General, or by any two of 
them. After July 4th, 1919, it will only 
be necessary that such policies be filed 
with and approved by the Commission- 
er of Insurance. (Sec. 7, H. F. 547) 
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cion to furnishing life insurance, to in- 


sure the health of persons, and against 
personal injury, disablement, or death. 
After July 4th, 1919, all such life insur- 
ance companies which issue a separate 
policy, or maintain a separate depart- 
ment for the purpose of writing such 
health and accident insurance, must 
not only comply with these statutory 
provisions regulating such life insur- 
ance companies, but also with those 
provisions applicable to chapter four 
health and accident companies. (Sec. 
8, H. F. 547) 

The present statute regulating the 
rights of parties who have misrepre- 
sented their age to an insurance com- 
pany has been repealed, and the fol- 
lowing enacted in lieu thereof: In all 
cases where it shall appear that the 
age of the person insured has been 
understated in the proposal, declara- 
tion or other instrument upon which a 
policy of life insurance has been found- 
ed or issued, then the amount payable 
under the policy shall be such as the 
premium paid would have purchased at 
the correct age; provided, however, that 
one, who by mis-stating his age obtains 
life insurance not otherwise obtainable, 
shall be entitled to recover from the 
insurer on account of such policy only 
the aggregate premium paid. (Sec. 12, 
H. F. 547) 

The life insurance companies profited 
most in the preventing of unfavorable 
legislation; several of the proposed 
bills would have proved very detri- 
mental to life insurance interests, with- 
out any, advantage to the public. 

Fraternal Beneficiary Societies 


Four of the fourteen statutes affect- 
ing insurance concern the fraternals. 
After July 4th, 1919, fraternal benenic- 
iary societies issuing certificates based 
on rates now lower than those required 
by the N. F. C. table, may issue cer- 
tificates which provide for death ben- 
efits upon the term, whole life or lim- 
ited payment plan; but such societies 
must maintain the required legal re- 
serve on all such certificates, which ‘re- 
serve must be set aside and held as a 
separate reserve fund for the exclusive 
benefit of members contributing there- 
to. Such society may also grant to its 
members extended and paid-up protec- 
tion, as well as withdrawal equities 
not in excess of the members’ portion 
of the reserve. The present value of 
such extended insurance must, in all 
cases, be less than the reserve on the 
certificates. (H. F. 553) 


Under the provisions of S. F. 458, no 
fraternal beneficiary society, after July 
4th, 1919, shall be incorporated or given 
a certificate of authority to transact 
business within the State of Iowa, un- 
less it shall first show that the mor- 
tuary assessment rates on its term, 
whole life or limited payment certifi- 
cates are no lower than those indicat- 
ed by the N. F. C. table. 

With the implied authority granted 
by S. F. 458, and the express authority 
found in H. F. 553, there are no longer 
any doubts as to the right of fra- 
ternals to hereafter issue term, whole 
life or limited payment certificates in 
the State of Iowa. 

The present statute naming those 
who may be beneficiaries in fraternal 
societies has been changed so that, 
after July 4th, 1919, such beneficiaries 
Shall include the wife, husband, rela- 
tives by blood to the fourth degree, 
father-in-law, mother-in-law, son-in-law, 
daughter-in-law, step-father, step-mo- 
ther, step-children, children by adop- 
tion, legal representative, or a person 
or persons dependent upon the mem- 
ber. With the consent of the govern- 
ing board of the society, a member 
may make an incorporated charitable 
institution, upon which he is depend- 
ent, his beneficiary. The member may 
change his beneficiary from time t6 
time, in accordance with the rules and 
regulations of the society. This new 


statute expressly provides that prior 
to the death of the member, no such 
beneficiary shall have such a vested 
right as to prevent such change of ben- 
eficiary. 


(Sen. File 491). 
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Transformirg Fraternals Into Legal 
Reserve Companies 

The most important statute affecting 
fraternals is S. F. 497, which author- 
izes its transformation into a legal re- 
serve ievel premium company, doing 
business eitiier as a mutual or stock 
company. Under this new statute, 
which is now in effect by publication, 
any society proposing to make such 
change must first file with the Com- 
missioner of Insurance, its articles, by- 
laws, plan of transformation and pro- 
posed method for protecting the inter- 
ests cf its members. The commissioner 
has full power to examine into the af- 
fairc and conditions of the society. The 
plaf of transformation must be sub- 
mitted to the supreme governing body 
at a regular or special meeting. It 
must be approved by a two-thirds ma- 
jority vote of such body. After the 
plan has been approved by the Com- 
missioner of Insurance, and adopted by 
the governing board, the board of di- 
rectors of such society shall submit the 
plan to a referendum vote of the mem- 
bers of the society, and if the result of 
such vote shall show that the majority 
of the members has voted to repeal the 
action of the supreme body, then such 
transformation shall go no further. If 
such society is transformed into a 
stock company, each member shall be 
given the privilege of purchasing his 
proportionate share of the capital 
stock. All existing certificates of mem- 
bership of any such soriety, so trans- 
formed, shall be valued as follows: 

(a) Certificates on which rates of 
contribution are not on the basis of 
any table of mortality, valued as year- 
ly renewable term policies according 
to the standard of valuation of life in- 
surance policies prescribed by the 
laws of this state. 

(b) Certificates on which the rates 
of contribution are based upon a 
standard table of mortality and speci- 
fied rate of interest, valued in accorda- 
ance with such standard. (S. F. 497). 


Taxation 


By a peculiar provision in the Iowa 
taxation statute, the State has for 
years been in the inconsistent position 
of taxing chapter four fire insurance 
companies upon the gross premium re- 
ceipts lowa business, and of taxing all 
other companies except fraternals and 
county mutuals, upon the gross prem- 
ium receipts on all its business. By an 
amendment, which becomes effective 
July 4th, 1919, the word “fire” was 
stricken out of this statute, so that 
hereafter, all chapter four companies 
will pay a tax on their Iowa business 
only. This means a considerable sav- 
ing to all such companies. The State 
will still be in the inconsistent posi- 
tion of taxing some of its companies 
on Iowa business and others upon their 
entire business, since the amendment 
does not relieve the discrimination as 
to chapter four mutuals or chapter six 
life insurance companies and chapter 
—_— life, health and accident associa- 
tions. 


CASHIER FOR 50 YEARS 





W. B. Olmsted, of Connecticut Mutual, 
Presented With Gifts by President 
Robinson, For Loyal Service 
At a supper celebrating the 50th 
anniversary of W. B. Olmsted’s connec- 
tion with the Connecticut Mutual Life, 
President Henry S..Robinson present- 
ed a silver coffee service given by the 
Company as a “token of loyal, efficient 
and valuable service from 1869 to 1919.” 
H. O. Warner, of the loan department, 
presented a gold cigar cutter from the 
employees. Mr. Olmsted has_ been 
cashier during the whole of his fifty 
years, starting in under his father 
when the latter, Woodbridge S. Olm- 
sted, was secretary. With his father’s 
twenty years, the family has a record 
of seventy years’ continuous service 
for the Connecticut Mutual. Mr. Wood- 
bridge Olmsted was bookkeeper in 
1849, secretary in 1866, and became 
vice-president a few months before his 
death in 1871. The following resolu- 
tion was adopted by the Board of Di- 

rectors of the Company: 

“That this Board extend to Walter 
B. Olmsted, the Company’s cashier, its 
hearty congratulations on his comple- 
tion, this day, of fifty years of contin- 
uous service for The Connecticut Mu- 
tual Life Insurance Company. Through- 
out such period he has shown marked 
ability. The Company’s present admir- 
able system of accounting is very 
largely the product of his ideas and in- 
defatigable labor. His work has been 
of great value to this corporation. In 
behalf of the Company, as well as in 
behalf of each member of ‘this Board 
personally, we wish him many more 
years of usefulness, prosperity and 
happiness.” 





KENNEY ON LIFE INSURANCE 

W. W. Kenney, general agent of the 
Connecticut Mutual Life, in a talk be- 
fore Harrisburg (Pa.), business men, 
said: 

“In 1918 life insurance companies of 
the United States stood the combined 
shock of the most terrible war in the 
history of the world and the ‘flu’ epi- 
demic, paying out in death claims dur 
ing the year about $100,000,000 caused 
by these two pestilences, without any 
company becoming embarrassed or 
lowering its high standard of solvency. 
Life insurance is the highest form of 
thrift. It protects the widow; feeds, 
clothes and educates the orphan; pro- 
vides liquid assets in time of financial 
depression, and has saved many busi- 
ness men and many corporations from 
bankruptcy, as it did in 1907. It pro- 
vides a sinking fund to pay off bonded 
indebtedness for corporations, and pro- 
yides cash for the payment of taxes.” 


John T. Stone’s Plain 
Talk to Agencies 


IN LIFE INSURANCE TO STAY 


President of Maryland Assurance Tells 
His Field Force That Corporation 
Will Succeed 


John T. Stone, ' president of the 
Maryland Assurance, as well as the 
Maryland Casualty, had a_heart-to- 
heart talk with agents of the Company 
in the last issue of the Maryland’s 
agency publication. Mr. Stone made it 
emphatic that the Maryland Assurance 
is going to remain in life insurance 
with all the co-operation and backing 
that can be given to it by the parent 
Company, the Maryland Casualty. 

A Permanent Organization 

Mr. Stone said in part: 

“I want it understood distinctly by 
the entire agency force that one of the 
tests which I shall apply to each one 
of them will be as to whether his atti- 
tude toward the life department of this 
Corporation is friendly or unfriendly. 


“By friendly I do not mean that we 
are to be damned by faint praise. 
Friendship is a mockery unless it is 
willing to go to the limit for a friend. 
That is the kind of friendship I expect 
on the part of agents of the Maryland 
Casualty Company and of the accident- 
health department of this corporation 
with reference to our plans and efforts 
for the development of our life depart- 
ment. 


“We have a right to expect it, since 
this Corporation is in such large meas- 
ure a part of the Maryland Casualty 
Company, and since the Maryland 
Casualty Company as the _ principal 
stockholder in this corporation has 
shown its purpose to make the cor- 
poration all that even its most captious 
critics—to say nothing of its friends— 
have a right to expect, by putting into 
it the substantial sum of $400,000 addi- 
tional money immediately, when the 
need and wisdom of that additionai 
sum became apparent. 

“In short, the Maryland Assurance 
Corporation, both as to the accident- 
health department and the life depart- 
ment, is a permanent organization 
which is building for an unlimited 
future; the Maryland Casualty Com- 
pany is absolutely committed to see- 
ing the Assurance Corporation through; 
and the Maryland Casualty Company 
expects every one of its agents every- 
where to co-operate to the limit of his 
possibilities in all of the ways, every 
one of which is essential, which I have 
pointed out in this message.” 





Building For Eternity 

Mr. Stone’s statement to agents was 
in part the result of a wire he received 
from a newspaper asking if the Mary- 
land intended to discontinue transac- 
tions in life insurance. His answer was, 
“No truth whatever in statement that 
Maryland Assurance will close out life 
agency contracts. On the contrary, we 
are building for eternity and are mak- 
ing good wholesome growth every day 
both in agents and in _ business 
written.” 

FRASER & ABRY AGENCY 

Edward W. Haemer is supervisor of 
agents of the Fraser & Arbry agency 
of the Connecticut Mutual Life in their 
new agency in the Singer Building. 
Philip Abry, just back from France, is 
agency organizer. 


TO MEET IN SEPTEMBER 
The Connecticut Mutual Life will 
hold its annual convention at the 
Hotel Griswold, Eastern Point, New 
London, Conn., in September. Mem- 
bers of the $200,000 and $100,000 clubs 
will attend. 
The inheritance tax on a recent New 
York estate, foots up $11,000,000. 
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How Mutual Benefit 
Met Influenza Losses 

THEY AMOUNTED TO _ $2,805,000 

Company’s Suspended Mortality Fund 


Takes Care of Contingency; Reduced 
to $4,834,794 from $6,569,710 





In his annual report President Fre 
linghuysen, of the Mutual Benefit, said 
that the Company’s losses from the in- 
fluenza epidemic amounted to $2,805,- 
000 which, added to the war losses of 
$484,000 and the Company’s normal 
death losses of $8,865,380, was far be- 
yond the usual expectation. To meet 
such a contingency the Company had 
for many years been building up a sur- 
plus fund termed the Suspended Mor- 
tality Fund, which has of late years, 
owing to favorable mortality, largely 
increased. The prudence of the Com- 
pany in laying aside funds for such 
a condition is well justified. It reduced 
its Suspended Mortality Fund from $6,- 
569,710 to $4,834,794, or in the sum of 
$1,734,916. 

Refunds Extra Premiums 

In discussing war extra premiums 
Mr. Frelinghuysen said: 

“When war was declared in this 
country, the Company insured lives of 
military age up to $5,000 on the Ordi- 
nary Life plan with the extra war 
premium decided by a convocation of 
Insurance Commissioners and others 
to be reasonable, to wit, $37.50 per 
thousand, with an understanding that 
any unused balance of such extra 
premium in meeting the extra death 
losses from war would be returned. 
When the war stopped with less death 
losses therefrom than had been ex- 
pected, we felt justified in refunding 
the extra premiums. Some war losses 
had come in on which the extra war 
premium had not been paid and under 
the war clause we could only refund 
in settlement the ordinary premium 
paid. <A large part of our war losses 
was on policies outstanding before the 
war, with no war provision, so we 
were fully justified in refunding the 
war premium to those who had paid it. 
We went back to tthe beneficiaries of 
those who had failed to pay the war 
premium, as provided in their new 
policies, and paid in full, even though 
the loss had already been settled under 
the war clause.” 

Holds $38,000,000 in Liberty Bonds 

Mr. Frelinghuysen made this com- 
ment on the Company’s investments: 

“The depression of market values of 
our securities, while having no effect 
on their income earning power, affects 
our surplus stated at market values. 
This is greatly felt in the large 
amount of Liberty Bonds we hold, the 
market price of which has gone down 


by reason of great quantities being 
placed on the market for realization 
purposes. The bonds being obliga- 


tions of our Government are, of course, 
absolutely good. We hold $38,000,000 
Liberty Loan Bonds. If we had valued 
these at par, which they cost and are 
worth, we would have had our surplus 
on actual market values at an increase 
over last year.” 
Outstanding Insurance 

Some other extracts from Mr. Fre- 
linghuysen’s annual report follow: 

“Expenses and taxes in 1918 were 
12.77 per cent. of the total income, ex- 
clusive of borrowed money and_ sup- 
Plementary policy claims. A very 
satisfactory figure in view of increased 
taxes, and cost of operation. 

“The insurance voluntarily relin- 
quished during 1918 (lapsed, surren- 
dered, extended, canceled and reduced) 
was 2.8 per cent. of the insurance in 
force at the beginning of the year. 

“The insurance surrendered during 
1918 was one per cent. of the insurance 


in force at the beginning of the year. 

“The insurance written in 1918 was 
$128,020,555.00, and together with re- 
instated and increased amounted to 
$128,474,102.00, making our outstand- 
ing insurance $993,748,480.00. 

“The new insurance paid for in 1918, 
was $112,758,739.00, and with reinstat- 
ed and increased amounted to $113,- 
197,288.00. 

“The increase in insurance in force 
‘on a written basis was $73,474,045.00, 
being 57.2 per cent. of the total insur- 
ance written. On a paid-for basis, the 
increase was $72,184,365.00, being 63.8 
per cent. of the total new insurance 
paid for. 

“Five Year Term Policies were 3.7 
per cent. of the total issued during 
1918; $3,113,330.00 of Convertible Five 
Year Term Policies were converted to 
a more permanent form of insurance 
during the year 1918. 

“Our mortgage loans have paid their 
interest so that we may say there is 
virtually none in default; and of our 
railroad bonds none has failed except- 
ing the two systems which were in de- 
fault last year, and are still under re- 
organization. 

“The Company has adopted fcr the 
year 1919 the very liberal scale for 
regular dividends it has maintained 
since 1915, although in addition to in- 
creased taxes and cost of operation 
the Company has had, with other life 
insurance companies, the trying exper- 
ience of the war and the epidemic. 
We have appropriated for the dividend 
of 1919, $7,570,071.” 


ACTUARY OF COMMONWEALTH 


The Commonwealth Life Insurance 
Company, of Omaha, Neb., has appointed 
A. J. C. Huenergard, formerly assist- 
ant actuary of the Equitable Life In- 
surance Company of Iowa, as actuary 
of the Company. Mr. Huenergard is a 
member of the Actuarial Society of 
America. 


Alexander Tells Of 
Educational Progress 


MEETING IN ATLANTIC CITY 





Tells Equitable General Agents How 
Field Men Are Learning 
Principles of Business 


The general agency association of the 
Equitable Life Assurance Society is in 
session this week in Atlantic City. One 
of the most interesting addresses de- 
livered was that of Secretary William 
Alexander discussing some phases of 
the progress being made in scientific 
education of life insurance men and of 
those who desire to become life insur- 
ance agents. He said in part: 

Explodes Two Proverbs 

“We are told that the Devil is an 
adept at quoting Scripture to further 
his own ends. And we all know that 
foolish people distort wise proverbs in 
defence of their false doctrines. 

“Recently I have been thinking a 
g00d deal about two of these proverbs 
One is, A Little Learning is a Danger- 
ous Thing, and the other ts Everything 
Comes to Him Who Waits. 

“These proverbs are often quo: @ by 
people who are too lazy to work. ‘If 
learning is a dangerous thing,’ they say, 
‘then ignorance is commendable.’ But 
the danger is not in education: it is in 
a smattering of learning. As a matter 
of fact, Knowledge is Power. 

“And the man to whom things come 
is not the man who sits down and waits 
for something to turn up. He is the 
one who has perseverance as well as 
patience; in whose heart ‘hope springs 
eternal,” and who works while he 
waits, with the conviction that in con- 
sequence of his labors things will come 
his way in the end. 

New Day Dawns in Education 

“For been trying to 


years I have 
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profit by the truths 
proverbs teach. I have been preaching, 
in season and out of season, the im- 
portance of education for the agent. I 
have contended all along that the agent 
should have a thorough understanding 
of insurance, and of the art of sales- 
manship. 

“There was a time when no one 
seemed to regard this as necessary. 
Later on it was admitted that education 
and training were desirable but diffi- 
cult of attainment. The result was that 
the successful agents trained them- 
selves. 

“But a new day has dawned. 

“I have been writing books, and they 
are beginning to have influence in the 
insurance world. I have introduced a 
correspondence course, and more and 
more agents are availing themselves of 
it. The Metropolitan has an excellent 
correspondence course, and so have 
other companies. One of these is the 
course prepared by Forbes Lindsay, 
who has written some of the best 
books on life insurance that have been 
published. 

“No one has done more important ed- 
ucational work in recent years than 
Edward A. Woods, of Pittsburgh. He 
is chiefly responsible for the establish- 
ment of the Bureau of Salesmanship 
Research at the Carnegie Institute. 
And chiefly through his influence the 
Institute is about to establish » course 
in Insurance Salesmanship. 

“The National Association of Life 
Underwriters is aiding in the educa- 
tion of agents. Charles Jerome Ed- 
wards, Edward A. Woods, and the other 
former presidents and members of that 
association have exerted a powerful in- 
fluence in this direction. It was at the 
suggestion of this association that my 
book, ‘What Life Insurance Is and 
What It Does,’ was written; and I 
hope the association will endorse the 
book I am now writing on insurance 
salesmanship. 

“The Association of Life Agency Of- 
ficers of the United States and Canada 
has taken up this work in a most effi- 
cient and vigorous manner, under the 
leadership of Winslow Russell, of the 
Phoenix Mutual, and William E. Taylor, 
of the Equitable. 


that these two 


4,000 Soldiers Studying Insurance 
Abroad 
“When the Government determined 


that the soldiers and sailors while still 
abroad should be given the opportunity 
of taking vocational courses, the asso- 
ciation came promptly to the front and 
offered to supervise the preparation of 
a course on life insurance. This re- 
sulted in the appointment of a com- 
mittee to prepare a course, and Frank 
L. Jones, who was a member of that 
committee, was commissioned to estab- 
lish and superintend the insurance 
classes for soldiers in France. He 
states that the insurance course was in 
advance of all the other vocational 
courses; that a sufficient number of 
the Army edition of my book, to give a 
copy to each student, had been re- 
ceived, and that all the other necessary 
documents were on hand. 

“He states that he has organized a 
number of insurance classes at Beaune 
University and elsewhere. These are 
already in successful operation. He is 
training a number of officers to con- 
duct these classes, most of them former 
representatives of other companies. He 
reports that at least 4,000 young men 
will take these insurance lessons. 

“Some of these young men will enter 
the agency field well grounded in life 
insurance, and those who follow other 
callings will aid in spreading the gos- 
pel of life insurance throughout the 
United States, when they come home. 


Educating Army and Navy Men at 
Home Office 

“The Equitable has graduated two 
classes of Army and Navy men at the 
Home Office. And a third class is now 
taking the course under the skillful 
direction of Dr. Van Ardsdatl. The 
students in these classes have enjoyed 
one inestimable advantage—they have 
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all been assigned to different agencies 
in the Metropolitan District. Thus, 
while they have been gaining in theo- 
retical knowledge, they have been get- 
ting practical training. Many of them 
have written some insurance while 
prosecuting their studies, and a few of 
them have written substantial amounts. 

“There are no men connected with 
the Equitable who can exert more in- 
fluence in this work of educating field 
men than our general agents. Many of 
you already have Classes. Others 
could be established advantageously. 
Young men starting out in life, college 
students during the vacation months, 
and newly appointed agents could be 
given instruction at agency  head- 
quarters. And young men in other lines 
of business under salary who would 
enter the insurance field if sure of suc- 
cess might be given part-time contracts 
and given instruction in the afternoon 
or evening. 

“Let me say, in conclusion, that the 
work of educating and training agents 
ought to be more prolitable today than 
has ever been the case before. This is 
because life insurance is getting more 
tavorable publicity at this moment than 
it has ever enjoyed in the past. Never 
before have current events had such ad- 
vertising value to the employers of in- 
surance salesmen. This is due to the 
practical endorsement of life insurance 
by the Government; to the fact that the 
epidemic of influenza has resulted in 
the distribution of enormous sums ol 
money all over the United States, and 
to the fact that never before has the 
uncertainty of life been emphasized so 
torcibly. 

“It is generally conceded that the 
Equitable’s standard is high; that its 
representatives in the field are men of 
reputation in their several communi- 
ties, and that they are as efficient and 
expert as any in the business. It be- 
hooves us, therefore, to maintain and 
improve the standard that we have 
established.” 





AS SEEN BY ENGINEERS’ CHIEF 


Warren S. Stone, Labor Leader, Againet 
Compulsory Health Insurance 
Legislation of All Kinds 


Warren S. Stone, grand chief of the 
International Brotherhood of Locomo- 
tive Engineers, and chairman of the 
social insurance department of the Na- 
tional Civic Federation, has made the 
following statement relative to com- 
pulsory health insurance legislation: 


“While President Wilson is endeav- 
oring to secure freedom and individual 
liberty to the peoples of the world a 
small group at home is striving to do 
away with these rights and privileges 
which have made America the haven 
of the down-trodden, oppressed races. 
In the endeavor to have enacted com- 
pulsory health legislation, misrepresen- 
tation of the attitude and desires of 
labor has been one of the tools em- 
ployed. During the past two winters 
it took the form of bills for uniform 
state legislation introduced wherever 
legislatures were in session. Comment 
upon those two bills and the one now 
offered for adoption in New York state, 
therefore covers the situation in so far 
as the efforts to put through these de- 
structive measures are concerned.” 





ORPHANS 

The Indiana Board of Health reports 
5,500 new orphans in Indiana alone in 
ninety days as a result of the epidemic, 
says “The Pelican.” Multiply this con- 
dition by similar situations all over the 
country and you have a great object 
lesson of the need for life insurance. 





W. W. Rivers, representing the 
Equitable in New York City, has just 
written a $150,000 business policy for 
a premium of $8,000. 


FORTY YEARS OLD 


Bankers Life, of Des Moines, Founded 
in 1879 by Edmund A. Temple; 
Company’s Progress 


The Bankers Life of Des Moines will 
celebrate the fortieth anniversary of 
its founding on June 3v, 191¥. The 
field torce of the Company will cele- 
brate the month of June as the Forti- 
eth Anniversary Month at the sugges- 
tion of the Cleveland agency of the 
Company, which pledges the largest 
month’s business in its history on that 
occasion. 

The Bankers Life Company was 
founded by Edward A. Temple of lowa 
and has been since its inception an 
lowa institution. It was originally 
pianned to provide life insurance for 
bankers only, but the scope of opera- 
tions was later enlarged. The mem- 
bers of the bankers Lite of Des Moines 
have often been spoken of as making 
up the “blue book” of the life insur- 
ance policyholders of America. The 
Company has aiways been successful 
and prosperous. It has paid over $58,- 
000,000 to beneficiaries of its policy- 
holdeic® and of that amount over 
ninety-nine and seven-eighths per cent. 
has been paid the same day that the 
proofs of death were filed. The total 
number of its policies in force is over 
208,000, and the total of its insurance 
in force is over $446,000,000. It has 
never lost a single dollar on an invest- 
ment. 


NEW GROUP DEPARTMENT 

A special meeting was held in 
Pittsburgh to formally inaugurate a 
Group Department in the Woods Agen- 
cy, under the immediate direction of 
E. E. Deemer. A _ special corps of 
twenty-five leading producers interest- 
ed in group insurance met during the 
afternoon with Third Vice-President 
Graham of the home office of the 
Equitable. The session was presided 
over by Manager E. A. Woods and 
Assistant Manager L. C. Woods, and 
a plan of campaign was mapped out 
to keep the Equitable Group Depart- 
ment consistently to the front in Pitts- 
burgh. Mr. Woods pointed out group 
insurance had developed to the place 
where it could be successfully handled 
by any competent agent even if with- 
out special knowledge of industrial 
conditions and welfare measures, in- 
asmuch as the position of group insur- 
ance as a factor in industrial life is 
now established. 

The situation looks promising for 
much group business from Western 
Pennsylvania, which has thus far pro- 
duced about ten per cent. of the 
Equitable Society’s total group busi- 
ness. 





REORGANIZE POLISH UNION 


Society With $12,000,000 Insurance in 
Force Will Be Incorporated With 
Consent of Phillips 


The Polish Union of America, of Buf- 
falo, will be reorganized into an incor- 
porated body which will conform fuliy 
to the state insurance laws. Owing to 
misunderstanding of the state laws the 
association has been doing business as 
an unincorporated association, but the 
action now to be taken will legalize it. 
Jesse S. Phillips, superintendent of in- 
surance, will assist the directors of the 
Polish Union in making the readjust- 
ment. 

The Polish Cnion has insurance in 
force amounting to $11 959,000 on 20,- 
392 members. It has total assets of 
$420,000 and does business in thirteen 
states. The association is solvent, and 
able to pay its debts. 
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State Mutual Life 


Assurance Company 


of WORCESTER, MASS. 
Incorporated 1844 


iE MUTUAL LIFE ASSU 
q ily 





1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the 
STATE MUTUAL has furnished unsurpassed protection 
and service. 


Additions are made to our agency force when the right 
men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 





























THE 


GOVERNMENT INSURANCE 


FOR SOLDIERS AND SAILORS 





Government Insurance for Soldiers and Sailors is Term Life and Disability Insur- 
ance for the duration of the war and for five years thereafter. ‘he cost is calculate 
according to the American Table of Mortality, the Government assuming all expenses 
ot management and the extra risk incurred by reason of the war. It is paid tor by 
monthly deductions from the insured’s pay. In case of death monthly payments of 
$5.75 for each $1,000 of insurance are made to the beneficiary for twenty years. In case 
of total and permanent disability similar payments are made to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown by the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits. 


The law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department, There is an Insurance 
Oflicer in each camp to give instructions and to take applications. About 9) per cent. 
of the soldiers and sailors have taken this insurance, and the average policy is over 
$8,000, The total amount insured 1s greater than that on the books of all the lite com- 
panies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date. 


The law under which the Government Insurance is carried on provides that this 
Term Insurance may be continued for five years after the termination of the war and 
that during this period these Term policies may be converted into Life and Endowment 
policies with level premiums. The regulations governing this conversion have recently 
been issued and provide for Ordinary Life, Limited Payment Life and Endowment 
policies, with level premiums payable monthly, quarterly, semi-annually or annually. 
hese premiums are necessarily higher than the old Term policy premiums because they 
do not increase from year to year. They are the so-called net premiums, as used by 
private companies, and are based upon the American Table of Mortality with interest 
at 34%. ‘They are the amounts necessary to provide for death-claims alone, according to 
the Mortality Table, without loading for expenses, taxes or contingencies—all of which 
are assumed by the Government, ‘Lhe rate is to be that of the attained age, and no 
medical examination is required, 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable except for non-payment of premiums. They provide for in- 
surance against death and total disability. The beneficiary must be within the class 
provided by law, but within that limit may be changed at will by the insured. The 
insurance becomes payable on total permanent disability, in monthly instalments during 
such disability. Policies provide for loans, cash surrender values, paid-up insurance, 
and change in premium payment from monthly to quarterly, semi-annual or annual 
payments. Policies are free of all restrictions as to residence, travel, occupation, mili- 
tary or naval service. Lapsed policies may be reinstated within two years upon satis- 
factory evidence of insurability, and payment of back premiums with interest. Policies 
articipate in whatever gains may accrue from a mortality lower than that of the 

ortality Table, and from an interest rate higher than 34%. 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the conversion is 
made the Term Insurance must be kept in force. It may be reduced in amount if 
desired, on application to the Bureau, 


The new insurance is available only to those who take the Term War Risk In- 
surance while they are in the service. It is properly furnished to a special class 
of citizens who have incurred special risks in defence of the liberties of all. It is 
furnished at as nearly the actual cost for death claims as can be ascertained in advance. 
It is furnished by the taxing power, which exempts it from taxation and pays the 
expenses of administration out of moneys raised by taxation, and stands ready to 
make good any deficiency that may arise by further taxation. Of course no private 
company, which pays heavy taxes to both State and Federal governments, pays its own 
expenses of administration, and provides for contingencies, can compete with the taxing 
power, The class of citizens to whom it is available forms only a small proportion of 
the nation, They should by all means seek its protection. Others should apply to the 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 & 348 BROADWAY, NEW YORK, N. Y. 
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New Insurance School 
Begins in October 





LIMITED TO 100 STUDENTS 


Carnegie. Committee Now Engaging 
Strong Faculty, Including Insur- 
ance Men of Prominence 








The School of Life Insurance Sales- 
manship of the Carnegie Institute of 
Technology, Pittsburgh, is now organiz- 
ing a lecture corps which will be com- 
posed of prominent Home Office offi- 
cials, general agents, managers and so- 


liciting agents, all of them men who are 
qualified to present the subjects dis- 
cussed in a clear and forceful manner. 
The committee which has undertaken 
the work of developing the complete 
plans for curriculum, faculty, lecture 
corps, field work, library and living ar- 
rangements follows: 
The Committee 


Arthur A. Hammerschlag, president 
of the Carnegie Institute of Technol- 
ogy. 

E. A. Woods, manager of the Equit- 
able Life Assurance Society, Pitts- 
burgh. 

Walter Dill Scott, Professor of Psy- 
chology and Director of the Bureau of 
Salesmanship Research at Carnegie. 

Winslow Russell. vice-president of 
the Phoenix Mutual Life 

Walter V. Bingham, head of the di- 
vision of applied psychology, Carnegie 
Institute. 

Griffin M. Lovelace, forme” superin- 
tendent of agencies, and now general 
agent of the Connecticut Mutual. 

John A. Stevenson, associate profes- 
sor of education. University of Illinois, 
and formerly a life insurance man. 

As has already been published in The 
Eastern Underwriter, Mr. Lovelace {1s 
giving all his time to the work of 
preparation. 

What Will Be Taught 


“One of the great purposes to be 
achieved in this undertaking is to pro- 
vide vocational teaching in life insur- 
ance salesmanship under a staff of men 
skilled in the science of education and 
the art of teaching as well as in life 
insurance. This requisite has long been 
available for persons studying law, 
medicine, engineering, dramatic art, 
literary work, etc., but life insurance 
salesmanship has been either picked up 
or taught by practical men who had a 
working knowledge of life  insur- 
ance, but were not trained teach- 
ers,” said one of the committee 
this week. “It must be remembered, 
too, that salesmanship is an art, 
the underlying principles of which 
are founded on psychology. At the 
present time there are no satisfactory 
courses in the anplication of psychol- 
ogy to salesmanship. Both life insur- 
ance and salesmanship are to be taught 
in Carnegie. Thorough knowledge of 
the first will be required as a basis of 
a proper understanding of the second.” 

There will be three courses a year 
of eleven weeks each, the first to begin 
about the first of next October. Each 
course will be limited to one hundred 
students. 

Endorsed by University of Illinois 

G. M. Lovelace has returned from Ur- 
bana, Ill., where he discussed the new 
school with the faculty of the Univers- 
ity of Illinois, and submitted plans of 


teaching various subjects which he nad 
worked out. The university faculty, in- 
cluding Professors Charters, dean of 
the College of Education, and Steven- 
son, heartily endorsed the teaching 
plans and made suggestions which have 
been incorporated into a definite plan 
for developing the curriculum. 

“Carnegie Institute’s interest in the 
subject is easily understood. First, it 
is the leading institution in the field of 
vocational training, and sees in life in- 
surance a vocation which touches the 
economic life of the people at a most 
vital point. Its department of applied 
psychology is also strong; in fact, there 
is no better one in the country.” 





SPIRIT OF FAIR PLAY 





Vice-President Crocker’s Characteriza- 
tion of Colonel Lindsley’s Attitude 
Toward Life Insurance Companies 





Colonel Lindsley, of the War Risk 
Bureau, has been widely quoted in 
Company publications because of his 
New York speech in which he gave his 
position regarding private life insur- 
ance companies. In the “John Hancock 
Field” Vice-President Crocker said: 
“Colonel Lindsley is not only mind- 
ful of the fact that life insurance com- 
panies and their entire organizations 
have done all that men could do to 
help along ‘the cause of America in the 
war and especially the progress of the 
War Risk Bureau, but he also knows 
the situation in life insurance and is 
able to give an intelligent opinion 
upon the merits of the management of 
the private insurance companies. 

“He not only knows these things but 
is frank enough to say publicly that 
there can be no reflection whatever 
upon the Life companies caused by the 
fact that the Government War Risk 
Bureau gives insurance to the soldiers 
and sailors at a less cost than any 
other institution in the world can give. 
It does this through the taxing power, 
and everybody in the country who 
pays a tax, whether he is insured or 
otherwise, contributes, and very 
properly so, to the expenses of that in- 
surance. 

“This is refreshing, and if we needed 
any additional stimulus to do all in 
our power to persuade the army and 
navy men to keep up and to convert 
their Government insurance, the spirit 
of fair play displayed by Colonel Lind- 


sley should inspire us to our best 
efforts.” 
SEAMAN’S INSURANCE 





Government Bureau of War Risk Insur- 
ance Collected $818,000 in Premiums, 
Wiaile Losses Were $319,000 





In a talk with The Eastern Under- 
writer this week William C. Rader, 
former acting commissioner of the 
Marine and Seamen’s Division of the 
Bureau of War Risk Insurance, who is 
now insurance manager for the Stand- 
ard Oil Company (N. J.), gave the fol- 
lowing facts about the insurance of 
seamen by the War Risk Bureau: 

The total amount of seamen’s insur- 
ance written was $266,000,000, prem- 
iums $818,000, known losses $319,000. 
The obligatory feature of the sea- 
men’s insurance branch of the War 
Risk Bureau was rescinded on Decem- 
ber 20, 1918, and the marine insurance 
division of the Bureau ceased to func- 
tion on January 4, 1919. 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 











Continuous Renewal 
Contract in Court 





AGENT TURNER GETS JUDGMENT 


Counsel for Northwestern Mutual Life 
Says Motion Has Been Made for 
New Trial 





Albert Turner, who was an agent of 
the Northwestern Mutual Life for about 
twenty years, has obtained from a jury 
in Justice Keogh’s Court in West- 
chester County, a judgment against the 
Northwestern Mutual Life, following a 
controversy with the Bristol Agency of 
the Company over the old continuous 
renewal contracts which the Company 
had had with a number of agents up to 
1901. These contracts provided for 
certain renewal commissions as long as 
the premiums were paid. The Com- 
pany some years ago decided to do 
away with these contracts wherever 
possible, and proposed to agents who 
held them the choice of making a new 
contract on the basis of a limited num- 
ber of guaranteed renewals, similar to 
contracts now prevailing with other 
companies in life insurance. 


Plaintiff's Allegation 


Turner alleges that he agreed to take 
a new contract provided that the Com- 
pany give him a guarantee properly au- 
thorized by some officer of the Com- 
pany. The contract had a proviso that 
it could be discontinued by the Com- 
pany if the agent’s work was not satis- 
factory. Turner alleges that the con- 
tract was arbitrarily terminated; that 
he was a leading producer of the Com- 
pany; that the only time he did not pro- 
duce was when he was ill; and that the 
contract was broken on a technicality. 

Mr. Valentine, of Valentine & Chi- 
chester, counsel for John I. D. Bristol, 
general agent of the Northwestern Mu- 
tual Life, said that a motion for a new 
trial was before Justice Keogh, and if 
denied the case would be taken before 
the Appellate Division. He said that 
the Company had cancelled the Turner 
contract; and that it had sufficient jus- 
tification for doing so, else that action 
would not have been taken. He denied 
the allegation of bad faith. Further 
than that he did not care to discuss the 
case at the present time. 


The Lincoln National of Fort Wayne, 
Ind., is to enter Maryland. 





Kay’s Views of Why 
So Many Men Fail 


FAULT OF AGENCY MANAGERS 








Metropolitan’s Superintendent in Can- 
ada Says Agents Should Not Be 
Hired to Experiment 





In an address made before the Mon- 
treal Association of Life Underwriters 
Harry H. Kay, who is superintendent 
of the Metropolitan Life for Canada, 
said that 75 per cent. of the failures 
among life insurance agents may be 
charged to the branch manager. He 
said that if managers and general ag- 
ents put as much energy and intelli- 
gence in hiring men as they do in hav- 
ing prospects solicited that there would 
be a more permanent character to the 
agency force. 

Too many men are entering the life 
insurance business for the purpose of 
trying it out, he said. He continued: 
“We all know the business needs no 
‘trying’; it was a success before you 
and I entered it, and it will be a success 
after we leave it. It would therefore 
seem the first duty of a branch office 
manager is to permit only such men to 
enter the agency ranks who desire to 
‘learn’ the life insurance business and 
make it their life’s work. This has a 
lot to do with mental attitude, and 
mental attitude has in turn a lot to do 
with our success. A positive, progres- 
sive, persistent frame of mind is a pri- 
mary requisite to a successful ingur- 
ance agent.” 

ACTUARIES TO MEET 

Notice has been given that the an- 
nual meeting of the Actuarial Society 
of America will be held on Thursday 
and Friday, May ‘15, 16, at the Hotel 
Astor, Broadway and 44th Street, New 
York City. The first session of the 
meeting will convene at 11 A. M. on 
Thursday. 

The Fellows and Associates will dine 
together at the Hotel Astor on Thurs- 
day evening at seven o’clock. 








NEW MANAGING DIRECTOR 

Ford Stanley Kumpf has been ap- 
pointed managing director of the Do- 
minion Life of ‘Waterloo, Ont. When 
he went with the Company it had two 
clerks. He became the third. He went 
through the various departments until 
he became chief executive. 





LIFE, ACCIDENT, and 





The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 


Low Guaranteed Rates 


HEALTH INSURANCE 











next birthday to 6 years. 


anteed by State Endorsement. 





BASIL S. WALSH, President 





INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 





HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


JOHN J. GALLAGHER, Treasurer 








ae 











6 


THE EASTERN 


UNDERWRITER 





May 9, 1919 





Corporation Policy 
Not An Investment 


OBJECTION UNFAIR 

Another Sidelight on Taxation 

Proceeds as Income; Part Loaf 
Better Than None 


INSURANCE 
of 


tells of a cor- 
poration which objected to 
corporation life insurance because the 
Government such in 
surance when paid to the corporation. 

“The 
“Points,” 

“A corporation 
doing business because out of its prof- 
pay an income tax to the 
Government. Corporation life insur- 
ance is not an investment. It is taken 
to indemnify the company against loss. 
That loss is as liable to come during a 
period when income taxes must be paid 
as it was to come before the imposi- 
tion of such taxes. If the receipt of 
the proceeds of a life insurance policy 
would indemnify a business against 
loss that would inconvenience, or that 
might cripple. or that might destroy, 
obviously it is better that it should 
carry such insurance and receive its 
proceeds in the time of emergency, and 


“Points” 


recently 


Mutual Life 


taxes as income 


objection is unsound,” says 
and proceeds to say: 
might as well cease 


its it must 


pay a slight tax on those proceeds, 
rather than not to receive the proceeds 
and to be without their preserving 


help. In other words, nine-tenths of 
a loaf is better far than no loaf at all 
when a business mouth is hungry for 
life insurance bread. 

Moderation in Taxation Expected 

“Further:—Only a small part of the 
insurance now being issued will be 
payable in the near future. And after 
a while it is possible that tax-makers, 
eased of war necessity and guided by 
public opinion, will mix a little moder- 
ation with their taxation principles, 
and produce schedules which do not 
commandeer ‘all that the traffic will 
bear.’ 

“Nevertheless there could be in war 
time a heavier tax than the Govern- 
ment income tax on corporation life 
insurance. If the policy becomes a 
claim—whether a Life or an Endow- 
ment policy—-the proceeds are added 
to income after there have been de 
ducted all the premiums paid on the 
policy. And the proportion of tax to 
total proceeds is not large enough to 
cause any defeat of the object in in 
suring. 

“What is true of 
true also of partnerships. 
needs life insurance it 
gardless of the income tax. And it 
does need life insurance. Hence ther 
should be no hesitancy by our repre- 
sentatives in combating the income 
tax objection.” 


corporations is 
If business 
needs it, re- 


TEN APPS ON ONE FAMILY 





Sioux Falls Acent of Mutual Life 
Wanted to Qualify for 
Field Club 
Abe Duerst, of the Sioux Falls 


Agency, of the Mutual Life. recently 
attempted to qualify for the Field Club 
by writing an entire family composed 
of a widow, her seven sons, and the 


wives of two of the sons—ten pros- 
pects. He took ten applications, nine 
of which were for $10,000, and one 


was for $11,000. Unfortunately for Mr. 
Duerst, there is a medical department, 
and it looked with a grieved—or griev- 
ous—eye on three of the applications, 
and then sighed deeply. This spoiled 
Mr. Duerst’s plan, but he had the satis- 
faction of having done his part well, 
and, as he has plenty of additional busi- 
ness, he has duly qualified for the 
Portland Convention. 





and the 


Out of Army To 
Be Company Officer 


CAREER OF CAPT. LEO H. McCALI. 


New Assistant Secretary of New York 
Life Belongs to Family Distin- 
guished in Insurance 


Leo H. McCall, who has been elected 
assistant secretary of the New York 
son of the late John A. 
McCall, and two of his brothers are in 
the insurance business, one of them 
being an officer of the New York Life 
other occupying an important 
post with a surety company. A third 
brother is in France with the army. 

Leo H. MeCall was born June 1, 
1879, educated at the Hotchkiss School, 
Lakeville, Conn., and entered the Com- 
pany’s service temporary Super- 
visor in the File Division December 
13, 1999. On March 1, 1910, he was 
transferred temporarily to the Policy 
Claims Department. On November 8. 
1911, promoted to Superin- 
tendent of Supplies and on March 15, 
1916, he Supervisor of Pur- 
chases. In April, 1917, when the 
United States entered the war he was 
assigned by the Company at the re- 
quest of the state authorities to take 
charge of the New York office of the 
State Military Census. 

On November 16, 1917. he enlisted 
in the Army and was made Captain in 
Ordnance Reserve Corps in the 
Purchase Section of the Gun Division 
of the Ordnance Department in Wash- 
ington. In the following August he 
was transferred to the Motor Trans- 
nort Corps and_ stationed at Camp 
Joseph E. Johnston, Jacksonville, Flor- 
ida. - On his discharge from military 
service in December, 1918. he returned 
to his duties at the Home Office and on 
April 9, 1919, was promoted by Presi- 
dent Kingsley, with the concurrence 
of the board of directors, to the posi- 
‘on of an assistant secretary of th> 
New York Life Insurance Company. 
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FRATERNALS WIN 
Succeed in Having Withdrawn Wiscon- 
sin Bill, Which Would Compel 
Them to Charge Adequate Rates 


Madisen. Wis., May 2.—The big fight 
in the legislature to compel all frater- 
nal insurance comnanies to charge ade- 
nate rates ended today when Assem- 
Nlyman John Chonvle, Ashland. with- 
drew his bill aimed to accomplish that 
purpose. 

The bill was made the target of at- 
tack by the Modern Woodmen of the 
tate. and petitions containing 100.000 
names were presented in onnosition to 
the bill. More petitions were received 
on this measure than on any thus far 
considered. although «he moving-pic- 
ture bill promises to be a much peti- 
tion-ridden measure The Chapple 
petitions will weigh in paner weight 
over 500 pounds, aceordine to members 
of the insurance and banking commit- 
tee which considered the bill. Chapple 
osked leave to withdraw the measure 
Thursday and there was no opposition. 
\t the committee hearings former In- 
urance Commissioner M. J. Cleary 
-ppeared for the measure. 





$1,300,000 IN TAXES 
Fetate of Henry L. Pittock. Portland 
Publisher, Makes Heavy Payment 
to Government 
Whoet is said tn ha the leareest estate 
ever probated in Oregon is that of 
Henry L. Pittock. veteran publisher of 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 
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JOHN G. WALKER, President. 


$18,362,862.75 
16,626,824.78 
1,736,037.97 
149,170,320.00 
2,376,218.75 

oe vccvccccccccrcoces 21 ,988,834.83 








the Portland “Morning Oregonian,” 
who died in January. Appraisers have 
just completed their work and fix its 
value at nearly $8,000,000. The per- 
sonal property of the estate is valued 
at $5,483,900 and real property at $2,- 
410,869, the total being $7,894,778. The 
most valuable single possession was 
his 470 shares of the 700 in the Orego- 
nian Publishing Company, appraised at 
$3,762 a share or $1,768,140. The life 
insurance carried by Pittock, who was 
advanced in years, amounted to only 
$6,000. The estate will pay inheritance 
taxes to the National Government of 
$1,000,000 and to the state a third of 
that sum. 











CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. 








of Agencies. 
































REASON Our 


underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 

THOMAS J. OWENS, Pres. 
DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 


Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with safe 














Business Books for Readers of 


THE EASTERN 


The Knack of Selling—3 vols.—$1.65 


The Knack of 
Selling is the 
boiled-down  ex- 
perience of hun- 
dreds of “star” 
business winners, 
Its three handy 
volumes cover 
selling complete- 
ly. It takes you 
through the suc- 
cessive stages of 
the sale, from 
the preparation 
on through to the 
close. You can 
understand the 
laws of selling 
perfectly. Shows 
how to overcome 
weak points—win 
new confidence— 
increase sales by leaps and bounds, Each 
volume is divided into two parts, covering 
the phases of selling that are vital in win- 
ning success: 

1—Mapping out the canvass 

2—Managing the interview 

3—How and when to close 

4—Finding and correcting your weak points 

5—Getting in to see the prospect 

6—Acquiring the art of mixing 


Every successful tan is a salesman, He 
sells his ideas, his services or his goods. 
He wins confidence, co-operation and loyalty 
through his ability to persuade and convince. 
The Knack of Selling makes it possible for 
almost every man to be possessed of real 
selling ability. 





UNDERWRITER 


How to Write Business Letters—$1.35 


Whatever kind of letter you must write— 
sales, collection, credit or complaint—make 
sure that satisfactory results will follow. 
Read, How to Write Business Letters, This 
practical work was produced after a careful 
study of more than 1,900 letters—some un- 
usually successful, others partially so, and 
some which failed of their purpose. This 
book tells why they were successful or why 
they failed. How to Write Business Letters 
takes the actual every-day cor. espondence 
you receive and shows you specifically how 
to answer it with the best results. Shows 
you with reproductions of actual letters that: 
have sold goods, collected accounts, in- 
creased trade and prestige for some of the 
shrewdest correspondents in America. Here, 
too, are reproduced whole series of follow- 
up letters that have won countless dollars 
in additional profit. A careful reading of 
one of the Series alone may give you new 
ideas for your letters worth thousands of 
dollars. It isn’t necessary to tell you that 
letters are vital to your business. You 
know it. If they are forceful, “live,” dip- 
lomatic, powerful, larger returns are sure 
to result. This book tells how to make 
them so. 160 pages. Illustrated. 


MAIL THE COUPON 





Can you use these books in your busi- 
ness? If so, just check and fill out the 
coupon below and send us your check 
to cover the cost. We shall see that the 
books are sent to you, all packing and 
shipping charges prepaid. 
THE EASTERN UNDERWRITER, 
105 William St., New York, N. Y. 
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The Eastern Underwriter, 105 William St., New York, N. Y. 


Please send me the books I have checked. My 
check to cover all costs is enclosed. 
How to Write Business Letters......$1.35 
The Knack of Selling—3 vols. ........ 
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when it is most needed. 





Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 


Provident policies are “seeing ahead” policies. Taken 
out now, they provide effective protection at the time 


Northwest corner Fourth and Chestnut Streets 

















THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 











WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 





Encouraging Words 
For Disabled Men 


ONE-ARMED BROKER DOES WELL 


H. T. E. Beardsley Tells of How 
Little Real Consequence Loss 
of Member Is 


Among the thousands of insurance 
men who took part in the war a con- 
siderable number suffered the loss of 
an arm or a leg. To the man who has 
been accustomed to the uninterrupted 
use of all of his limbs this appears an 
almost insurmountable obstacle. While 
some who have thus suffered are op- 
timistic and cheerful others need en- 
couragement and cheering up to re- 
store assurance that they will continue 
able to not only earn their living but 
enjoy life as well. 

A good work is being done by H. T. 
E. Beardsley, 31 Liberty Street, New 
York, in encouraging and instructing 
returned disabled soldiers. Mr. Beards 
ley is an insurance man of many years 
experience and what he _ says is 
of particular interest to men in his 
line. Here are his views as conveyed 
to the men just back from France: 

“T lost my arm when I was thirteen, 
while stealing rides on a freight train. 
My friends are the only ones that think 
of it as being an inconvenience, ‘but 
that is because they do not know. 


, 


“IT was over at the Colonia Hospital, 
Rahway, the other night and one of 
the officers announced that I would 
speak to the one-armed men telling 
them what they can do. It took less 
time and it was much easier to tell 
them what a one-armed man cannot do. 

“From twenty years’ experience I 
found that pushing a wheel-barrow is 
about the only thing I cannot do. Some 
of the boys at Rahway were a little sur- 
prised when they found that I had gone 
over there in my own car and had done 





my own driving. I have done this for 
years, do most of the repairs myself 
and have never found that it took me 
any longer to change a tire than it does 
the average chauffeur. 

“Any insurance man who has lost an 
arm may rest assured that its loss will 
not in any way incapacitate him from 
pursuing the brokerage business, but he 
may have some doubts as to whether 
he can attend to the ordinary house- 
hold chores of the average married 
man. 

Gave Up Football 

“Before going to College I played 
with the boys, engaging in all of the 
sports. I swam across the Hudson 
River and even today, at my age, I find 
that unless a man is a crack swimmer 
and has taken prizes, that 1 can beat 
him either in short or long distances. 

“I played baseball and football and 
was usually one of the first to be taken 
when they were choosing sides. The 
boys who played with me constantly 
never noticed that I was any different 
than they. It was a little different at 
College however, and about the only 
time I ever cried was when I first went 
out to the football field and found that 
these older boys who had never played 
with me and never knew me, were 
afraid to fall on me and so I gave up 
the game, not because I could not play 
but because the boys were embarrassed. 

“After leaving College I worked on 
my father’s farm for three years, not 
as an overseer but as an actual worker. 
I ploughed, hoed, cultivated, raked and 
made hay. In the winter I cut cord 
wood and found that the ordinary 
laborers hired to assist were unable to 
keep pace with me in team work so I 
usually cut alone and consider a cord 
and a quarter of oak wood only a fair 
day’s work. 

“A few years ago while returning 
from Europe the engineer of the steam- 
er was in the hold with me and we 
were watching the men stoke the fires. 
From my statement that I had always 
liked stoking my furnace because there 
was particular satisfaction in shooting 
the coal in through a small opening 
and landing it just at the right place, 
he replied that I could not of course 
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stoke their furnace as the doors were 
pretty high and the scoops pretty 
heavy. I won a small bet by putting a 
few scoops in the furnace for him, not 
only getting it in through the hole but 
landing it way in at the back of the 
fire. 

“Two years ago we had a war garden 
in our home town and some of the men 
seemed surprised when they found that 


I could hoe to the end of a row of 

potatoes as fast as the best of them 

and that in digging time I was able to 

dig with the same speed. I have al- 

ways had a garden and do all of the 

work myself from sowing to harvesting. 
Case Not Unusual 


“I really cannot think of anything ex- 
cept the wheel-barrow that a one-armed 
man cannot do. I have always played 
tennis and have always been able to 
make a game interesting for anyone I 
played with. I have played golf but am 
not an expert, not on account of the 
arm but because I have not given the 
game _ sufficient time. I have gone 
around with men from out of town occa- 
sionally and they do not seem to be 
very much better at it than I am. 

“I do not consider that I am at all 
unusual. In fact my own father, who 
had blood poisoning, had his right arm 
amputated at the shoulder when he was 
69 years old. He recovered and even 
at his age was able to take care of 
himself and did the ordinary chores of 
the average head of a family. I scold- 
ed him one day when I found him in 
my mother’s garden spading, 
cause he was spading but because he 
was not doing it the right way. I 
showed him how and after that he was 
all right in his spading. Of course you 
know it takes an old man longer to 
learn a thing than a young man. 

“The president of a small western 
bank lost both hands and feet when he 
was about 12 years old. He was an 
orphan but the committee to provide 
for the town poor was _ intelligent 
enough to assist him with a grammar 
school education. He completed his 
education himself without any help. He 
is married, has several children and I 
read an article by him a short time ago 
in which he spoke of a delightful trip 
that he had made with his wife and 
daughters in his automobile from a 
western town to New England and over 
the “Ideal Tour,” driving the car and 


not be- 


taking care of it himself at all times. 
Selling Shoestrings Disgraceful 

“Nature provided us with two arms, 
two legs, two eyes and two ears, follow- 
ing her usual custom of doing things in 
an abundantly lavish way so that in 
case of loss of some of the members 
‘we would not be handicapped. 


“As I told the boys at the Govern- 
ment Amputation Hospital at Rahway, 
the man who has lost one of his mem- 
bers in the war and thereafter sells 
lead pencils or shoe laces from the 
curbstone for a livelihood, is a dis- 
grace to himself, his family and his 
country. If he fails to make a success 
of any vocation he enters it will not be 
because of the loss of an arm or a leg. 


“My right arm was taken off close to 
the shoulder and 7 have never used an 
artificial arm as I felt it would be in 
the way. I have no special harness in 
the way of dressing and use the same 
clothes other people use; the same tie, 
wearing whatever one happens to bd 
in fashion; the ordinary knife and fork 
and in fact unless some one mentioned 
it I would never remember that I had 
one arm and I advise any man who has 
lost his arm to go at things in the same 
way. 

“By the way, I never cared much 
about milking and my brother did that 
part of the farm work, but whenever he 
went away, as he did occasionally for 
a few days, I did the milking. We had 
at one time four cows and the only way 
I can account for the fact that one 
hand is as good as two for doing a 
thing like that, is because we never 
work up to full capacity with two 
hands. Milking is partly brain work 
and partly physical, and the man with 
two hands does not use both hands to 
the full capacity. The man with one 
hand has to think only of the one 
hand and gets nearer to full capacity.” 





NEW YORK LIFE LEADERS 

H. B. Rosen led the New York Life 
agents in paid volume for the first 
three months of this year; B. J. Deibel, 
second; George W. Taylor, third; M. C. 
O'Neill, fourth; J. J. Parker, fifth; A. EB. 
D. Duran, sixth; A. L. Farmer, seventh; 
Lawrence Priddy, eighth. 





The New York Life paid for more 
than $47,000,000 during the month of 
April. 








wide reputation. 








The Verdict of the Great Jury. 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American 
eight years the Massachusetts Mutual has been building up a nation- 
Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


public. For sixty- 
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The Agents of the 


New England Mutual Life Insurance Company 
After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 





THE EASTERN 


UNDERWRITER 


May 9, 1919 





—— -— 


International Grants 
Disability to Women 


LIMIT OF $25,000 ON ONE RISK 


Women Will Be Insured at Regular 
Life and Endowment Rates; 
Copy of Rider 





The International Life will hereafter 
provide in its policies issued to women, 
for the waiver of all premiums becom- 
ing due after the insured becomes total- 
ly and permanently disabled from bod- 
ily injuries caused by accident. The 
benefit is limited to age 60. Premiums 
so waived are not charged against the 
policy. The values increase as if prem- 
iums were being paid by the insured. 

Women will be insured at reguiar life 
and endowment rates. The Company’s 
limit on women is $25,000. Applications 
will be considered on the following con- 
ditions: 

A. A sufficient insurable interest and 
complete freedom from speculative haz- 
ard must be shown. 

B. If single or a widow, applicant 
must have an independent income or 


earn her own living. 

(. If married, the applicant’s husband 
must carry insurance in her favor for at 
least an equal amount, unless it is 
shown that the husband is not insur- 
able. 

The following is the disability benefit 
granted to women, which will be at- 
tached to policies in the form of a 
rider: 

“Whenever the Company receives 
due proof, before default in the pay- 
ment of premium, that the Insured, be- 
fore the anniversary of the policy on 
which the age of the Insured nearest 
birthday is sixty years, and after this 
policy has been in force one full year 
and within the premium paying period 
hereof, has become wholly disabled by 
bodily injury effected, directly and in- 
dependently of all other causes, through 
external, violent and accidental means, 
resulting in such disability, within 
ninety days from the happening of such 
injury, that the Insured is and will be 
thereby for life permanently, continu- 
ously and wholly prevented from engag- 
ing in household duties or pursuing any 
and all gainful occupations, the Com- 
pany, during the continuance of such 
disability, will waive payment of any 
further premium payable under the 
policy as it becomes due. Premiums so 
waived shall not be a lien on the policy 
and the values given in the Table of 
Guaranteed Values shall increase in the 
same manner as if the premiums were 
being paid by the Insured. 

“The Company may, at any time and 
from time to time, but not oftener than 
once a year, demand due proof of such 
continued disability, and upon failure 
to furnish such proof, or if it appears 
that the Insured is no longer wholly 
disabled as aforesaid, no further prem- 
ium shall be waived. 

“The entire and irrecoverable loss of 
the sight of both eyes, or the severance 
of both hands above the wrists, or of 
both feet above the ankles, or of one 
entire hand and one entire foot, shall 
render the Company liable for the 
same benefits as are herein provided 
for total permanent disability.” 





JOINS LIFE PRESIDENTS 


The Western & Southern Life, Cin- 
cinnati, is now a member of the Asso- 
ciation of Life Insurance Presidents. 
The total membership of the Associa- 
tion is forty companies. 

The Western & Southern was or- 
ganized in 1888. Its president is William 
J. Williams. Admitted assets of this 
company as of December 31, 1918, were 
amma ; insurance in force, $144,- 


GOOD PILOT BEST INSURANCE 


Exhibition Flyer Walter Pack Throws 
‘Light On Hazards of Aviation 
Business 


Walter Pack, who does exhibition 
flying, writes to The lastern Under- 
writer from Chicago: 

“I have never had occasion to insure 
a plane but I have the general under- 
standing that it is possible to insure 
one against most anything excepting a 
‘smash.’ I am interested in flying ex- 
hibitions at fairs and similar gather- 
ings; also’ in carrying passengers. 
This latter phase, of carrying passen- 
gers, seems to be one of the first 
things to be done to ‘educate’ the pub- 
lic with reference to the value of the 
aeroplane as a pleasure vehicle, which 
it really is, as well as a commercial 
necessity. 

“A person who has never had a ride 
in an aeroplane seems convinced that 
the whole affair is surrounded with ex- 
treme hazard, yet in my own opinion, 
I’d much prefer to be way up in the 
air in a plane than on a slippery street 
in an automobile. 

“There is a real need for insurance 
of planes every bit as much as there is 
for autos, motorcycles, or any article 
of machinery. 

“Speaking of cost of operation; that 
is another phase of the ‘game’ to be 
developed, for the army planes have 
been built with practically no thought 
of economy, and the motors used are 
all too expensive in operation and orig- 
inal cost to permit the real populariz- 


‘ing of the aeroplane. In other words, 


the thing must be ‘Fordized.’ 

“The best insurance at present ob- 
tainable for an aeroplane, however, is 
simply a ‘good pilot.’ The majority of 
the Lieutenants trained in the United 
States Air Service do not understand 
the conditions surrounding the opera- 
tion of a plane for commercial use, 
for in the army Uncle Sam stands the 
cost of gasoline, oil, depreciation and 
also supplies the Lieutenant with a 
nice, shiny, new plane when he 
‘smashes,’ which latter is not infre- 
quent. 

“Flying is safe as long as the two 
elements, a good pilot and a perfect 
machine, are combined. When a plane 
breaks in the air the best pilot in the 
world is of no more service, hardly, 
than a novice. On the other hand a 
poor pilot can easily destroy a perfect 
plane in a short time. 

“The development of flying will not 
be extremely rapid, because of the atti- 
tude of the general staff of the army 
toward aeronautics, and also because 
army planes are not immediately adapt- 
able to civilian needs and_ require- 
ments.” 


NEWCOMERS’ GOOD WORK 

Three new members of the St. Louis 
agencies of the Equitable Life Assur- 
ance Society, A. W. Gray, R. R. Doak 
and Ray Tull have written approxi- 
mately $400,000 of insurance during 
their first few weeks in the busines. 
Their work during the Agency’s recent 
Ten-Day Campaign is specially note- 
worthy. 

Mr. Gray came to the Equitable on 
February 19th and during the following 
six weeks wrote $275,000, only one case 
being for more than $25,000. He wrote 
$115,000 during the Ten-Day Campaign. 

Mr. Doak wrote between $40,000 and 
$50,000 during his first month with the 
Equitable, mostly $5,000 cases, all with 
checks for the first premium attache:l 
to thé applications. When an automo- 
bile salesman he invariably collected 
money at the time of the sale, and has 
applied the same rule to life insurance. 

Mr. Tull, whose home is in Ridgway, 
Mo., wrote $73,500 during the Ten-Day 
Campaign. 


INCREASES CAPITAL 





Pacific Mutual Life Stock Now Amounts 
to $1,200,000—Why Company Took 
This Action 





The Pacific Mutual Life is increas- 
ing its capital from $1,000,000 to $1,- 
200,000, selling the additional $200,600 
of stock to present stockholders at 
two and one-half times par, which will 
bring $500,000 to the Company. In 
announcing the increase, President 
Geo. I. Cochran states that while the 
present capital and surplus of the 
Pacific Mutual Life has been found am- 
ple for the Company’s needs, the di- 
rectors feel that the additional capital 
will not come amiss in view of its in- 
creasing business in both life and ac- 
cident departments and the unusual 
war and influenza contingencies that 
have come up in the past few years. 
The Pacific Mutual Life has had no 
trouble in earning better than 6 per 
cent. on its invested assets year after 
year, so that the dividends on the new 
stock will be more than met by the 
interest earnings on the new contri- 
bution from stockholders. 





$300,000 SINCE JANUARY 1 

Gaston Koch has only represented 
the Travelers Insurance Company in 
its life department for a few months, 
fut his record is like that of an old 
timer, as he has written more than 
$300,000 since January 1st, which is 
exclusive of two group insurance cases. 
Mr. Koch works every day according 
to the formula of General Agent Perez 
F. Huff, and from present indications 
he will probably write a million his 
first year. 





INSURE DU PONT EMPLOYEES 

The du Pont Company has placed in- 
surance on the lives of those of its 
23,000 employees who have been with 
the company more than six months. 
The policies range from $1000 to $1500. 
The maximum is reached at the end of 
five years’ service. 

This insurance is paid for by the 
company “and will continue in force as 
long as the relations between employer 
and employee continue.” 

Captain A. Gordon Merry, formerly 
of the Hartford Steam Boiler Inspec- 
tion and Insurance Company, has been 
appointed adjutant to Colonel Allen R. 
Edwards at Columbia University. 


MANHATTAN EXAMINATION 





Report of New York Insurance Depart- 
ment Finds Great Improvement 
in Company’s Affairs 





The New York Department’s examina- 
tion of the Manhattan Life has been 
made. It finds lapses greatly reduced, 
the real estate situation improved, and 
careful management of assets. The 
Department says that the Company’s 
Home Office building is 100 per cent. 
rented. 





Ernest O. Rodier, superintendent of 
The Prudential in Norwich, Conn., is 
mailing to prospects Dr. Frank Crane’s 
article on “The Best Way to Save.” 





GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 














INTERNATIONAL LIFE or se touis 
SMASHED ALL RECORDS IN 1918 


Jt was the Special Combination and New T. O. Policies that did the work. 
f you are not selling them we are both losing money. 


Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 
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American Central Life 


Insurance Company 
iNDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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Resisted Claims of 
Northwestern Mutual 
ONLY $108,045 ON JANUARY 1 








Since Organization Company Has Paid 
to Representatives of Deceased 
Policyholders $236,635,763 


A few misinformed persons believe, 
without discrimination, that life insur- 
ance companies contest the payment of 
death losses on frivolous and technical 
grounds. But as life insurance com- 
panies are dependent on public opinion 
for their progress and prosperity it is 
easy to see that no company in good 
standing contest the 
claims on grounds not very well found- 
ed. Bear in mind that claims may be 
and frequently are made against insur- 
ance and companies on very 


slight grounds. The officers of a mutual 
company are selected to manage the 
business for the members and they 
manifestly have no right to pay out the 
funds of policyholders to dishonest and 
fraudulent claimants. A policyholder 
who knew of such a payment would 
have a legitimate right to protest. As 
evidence of the fact that the North- 
western does not contest claims except 
upon good grounds, attention is called 
to the following record: 

Since organization the Northwestern 
has paid to representatives of deceased 
policyholders the enormous sum of 
$236,635,763.54. 

Under ordinary conditions death 
claims are paid on an average of two 
days after receipt of proof of death. 
The total death claims in 1918 were 
$18,149,721.45. 

On January 1, 1919, the Company had 
accumulated upon its books resisted 
death claims and other policy claims 
for $108,045.34. The following is a 
statement of the facts in each case: 

Policy No. 793497, $50.000. This was 
a corporation policy. It was assigned 
in August, 1910, by the proper officers 
of the corporation to the wife of the in- 
sured. After death of insured in De- 
cember, 1910, the Company paid the 
policy to wife as assignee. The hene- 
ficiary corporation was adjudged bank- 
rupt February 28, 1911. The trustee in 


can afford to 


other 


bankruptcy questions the validity of 
the assignment of the policy to in- 
sured’s wife and sues to recover, 


attempting to make the Company pay 
the policy a second time. 

Policies 163616 and 186216, $6,502.33 
A suit for alleged balance claimed 
under an agent’s estimate of tontine 
surplus. Original suit filed July 22, 
1911 and revived in name of adminis- 
trator of insured Julv 29, 1915. 

Policy 249795, $2,531.68. Amount 
claimed by insured over and above ac- 
tual tontine dividends. Suit begun Jan. 
14, 1913. 

Policy 213320, $1,000. Policy sur- 
rendered by insured and beneficiary. 
Wife as beneficiary claims her signa- 
ture was a forgery. Insured alleged in- 
competent on date of surrender, of 
which alleged fact Company had no 
knowledge. Suit begun Jan. 22, 1916. 

Policy 719285, $1,000. Insured changed 
beneficiary from wife to estate, a right 
retained by him. He then made a loan 
and policy lapsed January 4, 1916, with 
cash value of $6.18. Insured died in 
April, 1916. Company admits a liabil- 


ity of $6.18. Action pending since June 
29, 1916. 
Policies 727351 and 727352. $10,000. 


Policies on the Renewable Term plan 
issued in 1907. In 1914 they were sur- 
rendered and two Ordinary Life policies 
issued in lieu thereof. Insured default- 
ed in payment of premiums on new 
Policies and died in 1916. His widow 
claims surrender of Term policies was 
procured by fraud, and brought suit 


Jan. 19, 1917. 
$4,000. Renewable 


Policy 330414, 
Term plan. Policy lapsed August 26, 


1911. Insured was defaulter in January, 
1911, when he disappeared. Company 
is not satisfied that, if dead, he de- 


ceased prior to lapse of policy. Suit 
commenced February 9, 1917. 
Policy 346929, $1,513.57. Amount 


claimed by insured over and above ac- 
tual tontine dividend. Suit begun April 
a, 2eaes 

Policy 589985. Policy lapsed in 1914 
for non-payment of premiums. Com- 
pany cancelled the policy loan then out- 
standing and changed to Term Insur- 
ance for $337.00 according to terms and 
contract. This amount was tendered 
plaintiffs and refused. They allege the 
right to reinstate policy, pay off the 
policy loan and then receive the dif- 
ference between face of policy and the 
loan, viz., $5,840.94. Company admits 
liability for $337.00. Suit begun No- 
vember 21, 1917. 

Policy 1263367, $15,000. Payment con- 
tested on account of material misrep- 
resentation by insured as to his habits. 
Tnsured died during first policy year. 

Policies 1261932-3-4-5, $10,000. Poli- 
cies did not leave the Home Omcee. 
They had not been delivered to or paid 
for by the ayplicant when he died. The 
Company denies all liability. Suit 
started Dec. 11, 1918. 

No policy. $1,000. On December 5, 
1916, deceased applied for $1,000 insur- 


ance. While the Company was investi- 
gating the application, the applicant 
died. No policy was issued and it is 


now learned that applicant made false 
representations in his application. 
Pending since August 9, 1917. 

This record shows (a) an exceedingly 
small percentage of contested liability 
on insurance policies, and (b) that if 
the Company did not resist each of 
these cases, it would not be fulfilling 
its obligation to the _ policyholders. 
Many of the cases, it will be seen, were 
merely started and then the plaintiffs 
permitted them to drag along. 


NEW ENGLAND’S PROGRAM 





Agents Discussed Company’s Contracts, 
Publicity, Agency Development, Gen- 
eral Agents, Policyholders’ Month 


The program followed at the recent 
convention of New England Mutual 
Life general agents in part follows: 

New England contracts: Perfection 
Policy, Special Features, Selling Argu- 
ments. By Glover S. Hastings. Five 
minute discussions by R. J. Guinn, A. 
H. Curtis, C. E. Thompson. 

Publicity: “The Pilot,” Company 
Literature, Space Advertising, Circular- 
izing. By Dr. W. H. Hazard, head of pub- 
lication department. Discussion by 
Horace Mecklen, D. H. Holloway, E. H. 
Rolston, A. C. Utter. 

Agency Development: 





Selection and 


Training of Agents, Practical Co-op- 
eration. 

Medical Selection. By Dr. E. W. 
Dwight. 

Strength and Weakness of General 
Agents. By D. F. Appel. 


New England Policy for Commercial 
Protection, Tax Exactions, Economic 
Benefit. 

Policyholders’ Month. 





ELKHART GROUP 

The Buescher Band Instrument Co., 
Elkhart, Ind., has instituted a plan of 
group insurance for its employees and 
has signed a contract with the Aetna 
Life. The number of employees to 
benefit by this plan is 230, involving 
the sum of $160,000. All persons em- 
ployed by the company are insured for 
at least $500, and for employees who 
have been with the company for more 
than two and one-half years there are 
gradations up to $1,000. 


In 1918, 11,072 men and women were 
rejected for insurance in The Mutual 
Life. One in every seven! “If you are 
insurable” is a legitimate and not a 
mere scare phrase in stating your case 
to a prospect, and “one in seven is re- 
jected” has closing power. 


BACK IN LIFE INSURANCE 





Carey J. Wilson, Kansas Insurance 
Commissioner, Becomes General 
Agent for Company 





Carey J. Wilson has 
general agent of the New England 
Mutual Life for Kansas. Before becom- 
ing insurance commissioner of Kansas 
Mr. Wilson was a life insurance man. 


been appointed 





John T. Winship, former insurance 
commissioner of Michigan, who repre- 
sents the Equitable Society in Michi- 
gan, is editor of a new four page agen- 
cy paper named “The Red Dotted Line.” 











More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 





HOME LIFE 


INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 





The 59 Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundred Thou- 
sand was in dividends, ¢ in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company’s 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now over 
Thirty-Six Million Dollars 


_ The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars. 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 


























Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forme of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 





ee 











IN THE CENTER OF THE U. S. A. 

















is located a big, vigorous, and growing in- 











stitution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
} holders and field force. 


Over $180,000,000 of insurance in force. 
Investigate for yourself. 


Missouri State Life Insurance Company 


St. Louis, Missouri 























10 


THE EASTERN 


UNDERWRITER 


May 9, 1919 





LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





Seward Prosser, president 
Business of the Bankers Trust Co., 

Life of New York, is a firm be- 

Insurance liever in life insurance. In 

writing to William E. Tay- 
lor, second vice-president of the Equit- 
able Life Assurance Society, he said 
this week: 

“The constant increase in the num- 
ber of business life insurance policies 
applied for, many for large amounts, 
is the best indication that this form 
of insurance is filling a need in the 
commercial world. 

“In this age of specialized ability, 
the death of an individual might often 
necessitates the winding up of the af- 
fairs of a prosperous concern unless 
ready money is available to bridge over 
the emergency. Even when death does 
not occur, a Business Insurance Policy 
is an asset increasing annually in value 
and at times it serves to strengthen 
credit. 

“My feeling is that if J were connect- 
ed with a purely commercial bank, I 
could in many instances recommend 
that borrowers strengthen their credit 
by carrying such insurance.” 

* ” . 


It is not our purpose 
Life Insurance’ todisparage the bank 
vs. idea in the least, 
the Savings Bank says “The Organiz- 
er,” but many peo- 
ple are short-sighted enough to believe 
that the savings account can replace 
life insurance and that so long as a 
man is adding to his savings account 
regularly he is making ample provision 
for his family. This is not true. The 
savings account, while commendable, 
can not take the place of life insur- 
ance. The process is too slow as can 
be illustrated by using any form of 
policy, especially the Ordinary Life. 
Taking, for instance, a man age 35, 
the average net cost of a $1,000 policy 
during, say, thirty years would be less 
than $20.00 per year. A man would be 
required to deposit $20.00 annually 
(the amount of the net cost of a life 
insurance policy) for a period of ap- 
proximately thirty years before he 
would have as much to his credit in 
the bank as his beneficiary would re- 
ceive after he has made but one de- 
posit with a life insurance company. 
+ 7” “ 


The Connecticut Mu- 
Won Case tual Life tells an in- 
With Disability teresting story of a 
Agreement Buffalo agent who won 
a case with the dis- 
ability agreement. The Company al- 
ready had $10,000 on the insured. The 
Buffalo agent attracted the insured’s 
attention by suggesting the addition 
of the disability agreement to his polf- 
cies, and then when interest was 
aroused, expanded into the trust fea- 
ture also, carefully abstaining front 
figuring the amount of income obtain- 
able on an interest income trust basis, 
on the $10,000 of insurance, leaving 
the policyholder to figure out, in his 
own way, how surprisingly small it 
would be, and the importance of tak- 
ing additional insurance, especially for 
the trust purpose. 


At the same time that the policy- 
holder was examined for the disability, 
he consented to consider adding $15.,- 
000 more to his line in this Company, 
and placed the whole $25,000 on the 
trust basis. The agent thereupon 
ordered the extra $15,000 on the 
strength of the examination for the 
disability, without the policyholder’s 
knowledge that the policies were being 
ordered, and upon their arrival made 
the proposition look so attractive that 


$10,000 of the $15,000 was promptly 
added, and since then the other $5,000 
has also been accepted and paid for. 

The insured is so very busy that 
many who have attempted to see him 
have been interrupted repeatedly, to 
the end that the thread of their argu- 
ment was lost. The Connecticut Mu- 
tual agent’s method worked when or- 
dinary solicitation and an acceptance 
of a proposition in advance would have 
failed. , 

* * o 

Just about a year ago, C. 
Manufacturer C. Curry, of the Trenton 
Loses Agency of the Mutual 
$50,000 Benefit, wrote an appll- 
cation for $50,000 of in- 
surance on the life of a prominent New 
Jersey manufacturer. It was to be a 
corporation insurance with the appli- 
cant’s company named as beneficiary. 
For reasons best known to themselves, 
the company’s board of directors ob- 
jected to the plan when it came before 
them for approval, and the insurance 

was therefore never consummated. 

It now appears that the directors’ 
adverse decision probably cost their 
company $50,000 for the applicant died 
but a few weeks ago. This unfortunate 
happening emphasizes anew the desir- 
ability of adequate insurance on the 
lives of valuable employees for the 
benefit of their company. Such a prac- 
tice is, after all, but a prudent business 
precaution. 

* . . 
There are uninsured, un- 

Heart to derinsured men, women 

Heart and children in your town, 

Talks says the Equitable of D. 

C., to agents. Success 

depends upon your ingenuity in get- 

ting a heart-tovheart interview with 
these people. 

Why not, therefore, cultivate your 
ingenuity in this direction? Why not 
enlarge your faculty for getting in 
touch with real, live prospects? Why 
not develop yourself to the point 
where you will obtain two to three 
times the number of profitable inter- 
views you have been getting in the 
past? 

The difference between the success- 
ful and unsuccessful insurance man is 











Ask the Biggest Life 


Insurance Men In 
the Country 


If you want to find out the inesti- 
mable value to them in their work 
of the Shanbacher Research Charts 
covering the Federal and State in- 


heritance taxes. 








For further information address 
The Eastern Underwriter 


Sales Agents 
NEW YORK CITY 


you to sell men of means who here- 
tofore were not even approachable 
on the subject of life insurance. 

Mr. Shanbacher has completed the revision 


of his charts as effected by the new revenue 
act and they are now ready for distribution. 


The set enables 














iust that—the difference in their abil- 
ity to find and seek out these people 
who are uninsured and underinsured. 

The fellow who does a little more, 
who goes beyond, and refuses to gauge 
his operations by the usual standard 
of the rank and file of solicitors, is the 
one who stands out head and shoulders 
above the average in this game of find 
end closing prospects—and it is noti- 
ine more nor less than a game. 

The records of old are no longer 
precedents to follow. Get your mind 
off from them. The times are different. 








“The Oldest Company in America”’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 
surance. The “contribution plan” of surplus distribution, used al- 
most universally by American companies. The Continuous Instal- 
ment policy, the basic form of all Life Income contracts. 


“Mutual Life’—known in every household. 
and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


Unexcelled policies 

















You need not be held down to what you 
did last year or in years gone by. Life 
insurance rivals the weather as a topic 
of conversation. Nverybody is inter- 
ested in it. The crop of prospects was 
never so ripe. The diligent, enterpris- 
ing, go-find’em solicitor is going to 
reap a mighty harvest in 1919. Two 
to three times the production of former 
years should not be too high an aim 
for the ambitious insurance man. 

Beat your past performance. See 
more of the underinsured and the unin- 
sured than has been your habit. 

* * + 

The New York Life 
says that some ag- 
ents are going on 
the theory that it is 
no longer a ques- 
tion of whether a man will insure, but 
how much insurance will he buy. This 
agent, who has already written more 
than $500,000 for his club year, thinks 
it is the influenza which is making 
business so large. As he puts it: “The 
epidemic and the heavy death claims 
paid by all life insurance companies 
are the greatest advertisements that 
life insurance has ever had.” 


How One 
Agent Views 
Present Situation 





THOMSON ON WAY HOME 

Gordon Thomson, secretary-actuary 
of the West Coast Life, who has been 
on leave of absence for the past year, 
serving with the British army, is 
homeward bound. Mrs. Thomson, whe 
is accompanying her husband on the 
trip home, is the daughter of a promi- 
nent British mining engineer, and is 
dascribed as a young lady of great 
charm. 





PRUDENTIAL ADS 

The Prudential advertisements in 
New York daily papers printed on th> 
occasion of the parade of the 77th Di- 
vision, and advising soldiers to con- 
tinue in force their Government insur- 
ance, attracted wide attention in the 
metropolis this week. 
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Travelers Entertains 
Men From Front 


ALL TO GET THEIR JOBS BACK 


President Butler Welcomes Returning 
Soldiers; 352 Travelers Men 
Were in Service 





Several hundred members of the 
Travelers Insurance Company came 
back to the fold Monday night after 
service of long and short duration in 
the army and navy and were affection- 
‘ ately welcomed by the Travelers’ Club 
at a banquet of welcome at the Hart- 
ford Club. They heard President But- 
ler say that every former Travelers 
man was sure of his position back, and 
also that, though the company had had 
a hard fight at home while 352 boys 
were in the service, the prospects for 
the future were of the brightest. 

From two men who have been across 
in highly responsible positions, those 
who were busy fighting in the trenches 
or on the ocean and those who were 
busy working at home, learned how 
business men like those from the Trav- 
elers had added their breadth of mind 
and business experience to the training 
of regular army officers to bring victory 
to the Allies. They learned that Trav- 
elers men were fighting and working in 
isolated spots in the Argonne and at St. 
Mihiel, where Resident Director James 
G. Batterson of New York, who went 
across as representative of the army 
and navy committee of the New York 
Athletic Club, met them. 

The members were welcomed by 
Francis J. O’Neil of the club. who at 
once called on President Butler for the 
address of welcome from the company. 
Expressing regret that he could not 
really tell his feelings of happiness at 
seeing the boys return, President But- 
ler assured them that they had been 
constantly in the minds of those who 
remained behind. To the families and 
friends of Travelers men killed in ac- 
tion and who gave their lives, he ex- 
tended his deepest sympathy. The 
names of men from the home office who 
were killed in action or died of wounds 
and diseases were read, including Clif- 
ford W. Cahill, George L. Hall, Thomas 
J. Hughes, Henry J. Meisterling, E. Bur- 
rell Patz, Harold L. Pulver, William H. 
Reardon, Philip M. Shannon, Julius A. 
Steele, Walter T. Sullivan, Maurice 
Keating and Walter Swornsbourne. 

Every Travelers man will have his 
old job back, and even those whose 
bodies are shattered but whose minds 
can again be brought to work as before, 
will be taken back gladly. The greater 
the misfortune, the stronger will be the 
efforts, and the greater the patience to 
overcome it. At home, too, with 500 
from the office sick of influenza, and 
with 352 in the service there was a 
hard fight, but it was carried on so suc- 
cessfully that the company’s assets are 
$150,000,000 and the income for the past 
year has been almost $60,000,000. 

Colonel Howard Talks 

Lieutenant Colonel James L. Howard, 
secretary of the Travelers and formerly 
machine-gun officer of the Yankee Di- 
vision, replied for the returned men 
that all were mighty glad to be back 
after their vacation, and that all real- 
ized how unselfish the people at home 
had been. The only advantage the 
home workers had, according to Colonel 
Howard, is that they have lost their 
illusions concerning the pomp and 
pageantry usually associated with war. 

“War is a great big business,” said 
Colonel Howard. “The regular army of- 
ficers are masters of technique. Many 
of them have not been so broad- 
minded as to realize this, and with the 
result that, in many instances, the 
civilian officer is better fitted for cer- 
tain positions than regular officers 


trained to the narrower viewpoint. All 
love and honor and respect to them, 
for without them we could not have 
raised and trained the army that turned 
the tide and brought victory to the 
Allies. But they did not have that one 
whole-hearted desire of civilian officers 
—to do a job quickly and get home 
again. And now that we are home, I 
believe we are better fitted for civil 
life, and, as I said when we were buried 
with seemingly unnecessary army 
paper work, so I say again, ‘Give me 
back the Travelers Insurance Com- 
pany.’” 

Major E. V. Preston congratulated 
the men who went overseas to maintain 
the supremacy of the Stars and Stripes. 
Mr. Batterson then followed President 
Samuel Sergeant, of the New York City 
Travelers’ Club, and it was from Mr. 
Batterson that the men got a story in 
which humor and pathos and criticism 
and explanation were so mingled that 
all refused to let him end when he ex- 
pected to, but requested that he tell of 
the French attitude toward Americans, 
and the chaos brought by bringing the 
league of nations to the fore before 
peace had been signed. 


When Wilson first went to France, 
according to the speaker, he was per- 
haps the most powerful and popular 
man since the coming of the Redeemer. 
Peoples of all nations, if their aspira- 
tions were repressed by their own or 
other governments, read nothing but 
hove in Wilson’s idealism. They still 
felt, as he had done with Germany, he 
would distinguish between the peoples 
and government. But when he refused 
to visit devastated France and Belgium 
for fear he would lose’ his impartial 
poise, he became nothing but the com- 
mon clay of which kings and other 
statesmen are made. 


President Wilson mistook the founda- 
tion of the pyramid for the apex, when 
he put the league before peace, accord- 
ing to Mr. Batterson. Americans abroad 
are mystified, but Mr. Batterson did re- 
port that he found American sentiment 
in Paris determined on three points: 
No sacrifice of rights as regards the 
Monroe Doctrine, no equality between 
vellow and white races, no internation- 
alization of the Panama Canal. But our 
gain from it all has been the losing of 
the French people’s warm love, and a 
decline in our prestige. 

The following officers of the Company 
were at the speaker’s table: President 
L. F. Butler, John L. Way, Bertrand A. 
Page, J. G. Batterson, E. B. Bennett, 
James L. Howard, Edward V. Preston, 
Wm. BroSmith, J. W. H. Pyne, Dr. 
Frank L. Grosvenow, Charles D. Rarey, 
Samuel R. McBurney, Howard A. Gid- 


dings, Edward B. Morris, Robert J. Sul- 
livan, James H. Coburn, Fred S. Garri- 
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eee article from the Life Insurance 

Salesmanship Edition of The Eastern Under- 
writer has been published in canvassing document 
form and is proving very popular with life 
underwriters. -:- =: 


Price $5.00 per 100 copies 
Sample copy 10 cents 


105 WILLIAM STREET 
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YORK 








SEE 

son, The banquet committee of the 
club was as follows: Chairman F. §. 
Garrison, C. D. Rarey, R. S. Kase, R. H. 
Brown, W. E. Batterson, R. P. Wheeler, 
R. E. Markle, L. M. Caldwell. 


MUTUAL BENEFIT OFFICIAL STAFF 


Vice-President Rhodes Hands Over to 
Percy Papps Title of Mathema- 
tician; Other Changes 
In discussing recent changes in the 
official staff of the Mutual Benefit, 
President Frelinghuysen said in his an 

nual report: 
“BE. E. Rhodes has handed over to 
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THE TRAVELERS 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 
COMPANY 


CONNECTICUT 








Percy C. H. Papps the title of mathema- 
tician, and Samuel W. Baldwin has 
handed over to Mr. Hornfeck the title 
of treasurer. Mr. Rhodes and Mr. 
Baldwin were re-elected vice-presidents 
of the Company and will continue their 
attention to the work with which they 
have been specially connected. Mr. 
Papps was appointed mathematician 
and Dayton K. Price assistant mathe- 
matician. Herman G. Hornfeck was 
elected treasurer, and Milo W. Wildet 
assistant treasurer. 


“William H. Tennyson, of the agency 
department, and C. C. Hills, formerly 
of Columbus, O., were appointed assist- 
ant superintendents of agencies. 


“Palmer Campbell has been elected 
a member of our board of directors—a 
man of large experience in financial 
and fiduciary matters and _ specially 
qualified to fulfill the trust imposed on 
him in his connection with the Com- 
pany.” 


Three New Claim Examiners 


Three new claim examiners of the 
Travelers are P. H. Guilfoil, L. M. 
Caldwell and Frank J. Roan, all of 
them college or law school men. Mr. 


Guilfoil was graduated from Trinity 
and Columbia, admitted to the bar in 
New York, and in 1911 went with the 
legal department of the Travelers. In 
1918 he was transferred to the Home 
Office. 

Mr. Caldwell is a Marquette Univers- 
ity Law School man; was admitted to 
practice in Wisconsin; became an ad- 
juster for the Omaha branch office; and 
was transferred to the Home Office in 
1916. 

Mr. Roan is a graduate of the Vir- 
ginia Law School; was admitted to 
practice in Ohio; entered the Travel- 
ers’ Claim Service in 1914; was an ad- 
juster for the Columbus branch; aad 
last year was transferred to the Home 
Office, 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
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Subscription Price $3.00 a year. Single 





copies, 25 cents. 
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EVERY CAR TO BE RATED 

The next development in automobile 
liability and property damage premi- 
ums will be a complete manual wita 
the rate extended for every make and 
model of car on the market. Just what 
modifications may be made in the rat- 
ing schedule before this work is com- 
pleted is not yet known. 


DEPARTMENT HELPS MUTUALS 

In Minnesota a number of farmers’ 
mutual fire insurance companies were 
hard hit in the recent conflagration 
there with the result that a Farmers’ 
Mutual Fire Insurance Companies’ 
Relief Committee was appointed to de- 
vise ways and means of furnishing fi- 
nancial relief to these mutuals. The 
Insurance Department is co-operating 
with the committee, and so far the 
other mutuals have subscribed about 
$120,000 to this fund. It now transpires 
that a number of mutuals have neg- 
lected or refused to contribute to the 
relief of the stricken mutuals, and a 
meeting was held by the committee at 
the Minnesota State Capital to see 
what can be done. A _ representative 
of the Insurance Department was ap- 
pointed a member of a sub-committee 
which, the Insurance Department says, 
“was given full power to take whatever 
steps it deems advisable to bring to the 
attention of the laggard companies, in 
as forceful a manner as possible, the 
extreme importance of raising an 
amount sufficient to enable tthe strick- 
en companies to maintain their finan- 
cial integrity.” 

It has been decided to distribute the 
funds paid in by making a pro-rata dis- 
tribution of the sum to five companies. 

This is a unique and interesting sit- 
uation, and illustrates the widening 
scope and function of insurance super- 
vision. " | 








THE MUTUAL BENEFIT 

In this day of large figures, the state- 
ment that a life msurance company 
has $1,000,000,000 of outstanding insur- 
ance does not seem so startling as it 
might have before the, war. There 
are few life insurance companies, how- 
ever, that have succeeded in building 
up such an amount of business actually 
in force. The annual statement of The 





Mutual Benefit Life Insurance Compa- 
ny of Newark, showed that on Decem- 
ber 31, 1918, that Company had in force 
383,104 policies insuring $993,748,480. 
Within the past few weeks The Mutual 
Benefit has passed the point where it 
has one thousand million of insurance 
in force and is, therefore, now a billion 
dollar company. 

What does this mean? No one can 
visualize a billion dollars in money. 
Every life insurance man who has been 
in that business for any length of time 
has seen evidence of what the paymen* 
of just one thousand dollars under a 
matured life insurance policy could do 
for the beneficiary eitrer as protection 
for the beneficiary either as protection 
age, or an endowment fund for chil- 
dren or to save a business from disas- 
ter. One billion dollars of insurance 
means that The Mutual Benefit has 

‘edged itself by contract to pay out for 
just such purposes, the equivalent of 
one million of these thousand dollar 
claims. 

The Company was organized nearly 
seventy-five years ago, when the life 
insurance business in America was 
really in its infancy. It has grown in 
strength through the years and has es- 
tablished itself so firmly in the faith 
and esteem of the American public that 
not only has this large amount of in- 
surance in force been placed on the 
books without any high pressure 
methods, but the Company last year ex- 
perienced a lapse rate of only 2.8 per 
notwithstanding the unsettled 
business conditions of the year 1918. 
It is interesting also to note that the 
‘Mutual Benefit has been able to pay 
all its war claims in full, refund all 
extra war premiums collected, pay all 
influenza and pneumonia claims im- 
mediately and still continue its regular 
dividends on the same high schedule 
in 1919 as in 1918, after valuing its 
assets at the true market value based 
as of December 31, 1918, and showing 
a reasonable surplus even on that 
stringent basis. 

It has been interesting to watch the 
growth and progress of the Mutual 
Benefit Insurance Company and the 
question naturally arises as to what the 
future growth is likely to be. It is im- 
possible to foretell what the next few 
years may have in store for any com- 
pany, but the rate of growth during the 
first quarter of 1919 has been very un- 
usual. If continued through the year, 
the Mutual Benefit will show at the end 
of December 1919 an increase of 14 
per cent. on the business in force at 
the beginning of the year. The policy 
of the Company has been to bend its 
efforts towards increasing business in 
force by conserving the old business as 
well as by writing a reasonable amount 
of new business of high quality. It is 
interesting to note that nearly 35 per 
cent. of the Mutual Benefit’s new busi- 
ness is currently written on the lives of 
old policyholders who are satisfied with 
the methods of the Company. 


cent., 





TWO RATE PLANS USED 
The National Automobile Mutual 


Casualty, New York, is writing on the 
new list price basis in New York State 
and on the old horse power basis in 
New York City. 


THE HUMAN SIDE OF INSURANCE 























C. J. HOLMAN 


C. J. Holman will assume his new 
duties as president of the California 
Insurance Company, and Pacific Coast 
manager of the Commercial Union and 
Palatine, on June 1. On his way to the 
Coast he will stop over in Denver, his 
old home. The California is to be 
more generally planted in the East, 
where it is now entered in New York. 
Vassachusetts and Pennsylvania. Mr. 
Holman says other Eastern states will 
be entered. Colonel Wray, of the 
Commercial Union, is general agent of 
the California, and Kelly & Fuller have 
the New York City representation. 
The regret which insurance men feel 
at the fact that Mr. Holman is going 
to live 3,000 miles from New York has 
been evidenced by the receipt of sev- 
eral hundred letters from friends. 

* * * 

Darwin P. Kingsley, president of the 
New York Life, has been appointed 
chairman of a special committee to in- 
vestigate deterioration in the  tele- 
phone, telegraph and cable systems of 
the country. He presented a resolu- 
tion to the monthly meeting of the 
New York Chamber of Commerce, de- 
claring the body was opposed to un- 
necessary continuance of government 
control of those utilities, and request- 
ing Postmaster General Burleson to 
take cognizance of the offer of Mr. 
Mackay immediately to take back the 
telephone, telegraph and cable systems 
of which Mr. Mackay is the head. The 
resolution was unanimously adopted by 
the body, and a copy was sent to Mr. 
Burleson, in Washington. 

* a *. 

Harry C. Youmans, special agent for 
the brokerage department of the Hart- 
ford Fire, has recently been elected 
secretary of the City Insurance Club, 
having been in the business for thir- 
teen years. Mr. Youmans started in 
the North British & Mercantile as an 
examiner for the Pacific Department. 
He was with it for ten years, and after 
being for a short time with an agency, 
went with the Hartford. Being one of 
the fifteen original members of the 
City Insurance Club he has witnessed 
the rapid growth of that organization. 
For two years he was treasurer of the 
Insurance Baseball League. 

* 2 8 


Alfred L. Wise, son of the president 
of the Colonial Assurance Company, 
New York, and Miss Lena B. Wolf, 
daughter of a Baltimore insurance ag- 
ent, are to be married in June. 


Fred A. Hubbard, vice-president of 
the Hanover, and R. M. Bennett, of the 
New York Underwriters, have returned 
to New York after a short vacation in 
Flcrida. While there they cruised 
down the West Coast for one hundred 
miles or so; then went around by Key 
West, and. leaving the water, came up 
the East Coast in an automobile pilot- 
ed by F. C. Calkins. Mr. Hubbard had 
reasonable luck with groupers and bar- 
racuda, but the tarpon shied away 
from him with the ce'erity of an under- 
writer ducking a black powder risk. 
Mr. Bennett was more lucky, but not 
entively successful. As Mr. Calkins ex- 
plains it: “In the Jifficu’t task of land- 
ing tarpon you cannot expect a swivel 
chair artist to be perfection the first 
time around the big poad.” 

* * * 


George T. Wilson, second vice-presi- 
dent of the Equitable Life Assurance 
Society, was chairman of the Hippo- 
drome’s Victory Loan meeting on Sun- 
day night, which had the distinction of 
selling more than $11,000,000 in Victory 
bonds. Mr. Wilson was in his best form 
as introducer of Admiral Sims and 
other celebrities, and during the cours? 
of the evening assisted Marie Dressler, 
musical comedy actress, in auction- 
ing Cardinal Mercier’s autographed por- 
trait, which went for $1,600,000. He 
also introduced Pershing’s band to the 
audience. During the course of the 
evening F. A. Wallis, of the Fidelity 
Mutual, who is also deputy police com- 
missioner of New York, arose in a box 
and announced a subscription of more 
than $2.000.000, which he had obtained 
from financiers. Among insurance mei 
in the audience was Lawrence Priddy, 
of the New York Life. 

. * - 

C. P. Stewart, of the American Mer- 
chant Marine, is in White Sulphur 
Springs for the week. 

7 * * 

Capt. Henry S. Martin, who will leave 
the Newark Sa'vage Corps on July 1, 
after forty years of service, has a 
personal acquaintance with a large 
number of insurance men who will re- 
gret to see him go. He went with the 
corps when it was organized, starting 
as a call man. Previous to this he had 
done duty with the chemical company 
of the Newark Fire Department. When 
the Salvage Corps personnel was en- 
jarged Mr. Martin became a regular 
member and eventually superintendent. 
He is an exceptional man for his job, 
being a born leader. and never asking 
any of his men to do anything he will 
not do himself. 





ACTUARIES ARRANGE MEETING 





Casualty Men Gather in New York 
This Month to Discuss Current 
Problems 





Tho twelfth semi-annual meeting of 
the Casualty Actuarial & Statisticai 
Society of America will b* held May 23 
and 24 at the Hotel Pennsylvania, New 
York. The program will consist of 
the reading of the president’s address, 
presentation of new papers, and discus- 
sion of papers presented at the last 
meeting. 

The Council will recommend the fol- 
lowing men for election as Fellows: 

Gregory C. Kelly, general manager. 
Pennsylvania Compensation Rating and 
Insnection Bureau, Philadelphia. Alfred 
McDougald, accident manager, Phoenix 
Assurance, London, England.  Fred- 
erick Richardson, United States man- 
ager, General Accident Fire & Life. 
Archibald <A. Welch, vice-president, 
Phoenix Mutual Life. 
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ANNOUNCING 





Increase of Capital and Extension of 
Facilities to Include Fire Insurance 


BY 


The Importers & Exporters Insurance Co. 
of New York 





Increased Paid in Capital & Surplus 
$1,050,000 


Surplus to Policy Holders 
$1,350,000 


Resources 


$2,500,000 





ERVICE 
ECURITY 
TABILITY 





Ours is a “Safe” Policy 


17 S. WILLIAM ST. NEW YORK CITY 





Another Safe Policy—“Buy Victory Notes” 
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Automobile Extends 
Water Damage Cover 


DECLINED RISKS CONSIDERED 





Rates Now Made for Hazards of Lines 
Not Falling Within Standard 
Requirements 





Water damage insurance forms have 
been broadened by the Aetna Life Com- 
panies, according to an announcement 
by J. Harvey Patterson, manager of 
the fire insurance department at 100 
William Street. Speaking of the 
change in policy Mr. Patterson says: 

“It has been our custom to write 
only such water damage risks as fall 
within our’ standard requirements. 
This necessarily caused the declination 
of many risks more or less defective, 
and restricted the volume which bro- 
kers could give us. 

“Feeling now that we have accumu- 
lated sufficient experience to justify 
making rates to write a broader range 
of risks, we stand ready to consider 
water damage risks on the basis of 
making charge for defective condi- 
tions, provided such defects are not so 
serious as to make it still a prohibited 
risk. 

“This will enable brokers to very 
rreatly increase their volume of water 
d mage insurance, and render increas- 
ed service to patrons. We shall be 
glad to co-operate to that end, and 
consider applications for water damage 
insurance that were declined on ac- 
court of some slight defects, that 
could be taken up with a view to 
qvoting new rates to the assured.” 

Water damage insurance has become 
an all-year business. It is not, as has 
often been thought, a line to be writ- 
ten only in anticipation of possible 
damage by freezing. Last winter there 
were very few freeze-ups, but the com- 
panies writing this line continued to 
receive numbers of claims from a wide 
variety of other causes. 





A.C. STEVENS BACK FROM FRANCE 


Corp. A. C. Stevens, formerly special 
agent for the Suburban Department of 
the Phoenix of London, has returned 
from France. Corp. Stevens went over 
with the 77th Division and was in 
France for over twelve months. 


PACIFIC FIRE MOVES 
The Pacific Fire, which was located 
at 45 John street, third floor, has re- 
moved to 59 John street. 





FIRE INSURANCE DEPARTMENT 


MARINE AND FIRE 
INSURANCE COMPANY, Limited 





New Jersey Specials 
Will Form New Club 


ORGANIZATION SOCIAL ONLY 





Think They Can Duplicate Success of 
Smoke & Cinders, and Two New 
York Field Clubs 





The success of the special agents’ 
clubs in Pittsburgh, Eastern and West 
ern New York has resulted in a move- 
ment in New Jersey by which the fire 
insurance special agents will form a 
club, membership in which will be open 
to all fire insurance companies, and 
possibly to casualty insurance compa- 
nies, although the promoters have not 
decided definitely on the latter. 

Some years ago there was a special 
agents’ organization in New Jersey, 
but it was not representative of all 
classes of companies, and eventually 
passed away without flowers or attract- 
ing much attention. 

The Smoke & Cinders Club in Pitts- 
burgh, and the field clubs at Albany 
and Syracuse seem to be getting along 
splendidly. Everybody enjoys’ the 
meetings, and there is no good reason 
why the Jersey specials cannot have a 
successful organization, too. <A _ pre- 
liminary meeting has already heen held 
in Hoboken, and another is to follow 
shortly. It will be a social organiza- 
tion, with reading of papers at meet- 
ings. 


NEW AGENCY IN ALBANY 


W. J. Brennan, President of Brennan & 
Spellman; Thurlow Weed Barnes, 
Vice-President; W. H. Spell- 
man, Secretary 


Brennan & Spellman, of Albany, N. 
Y., have recently been incorporated to 
conduct a general insurance business 
and have elected the following officers: 
William J. Brennan, president; Thur- 
low Weed Barnes, vice-president; W. 
Howard Spellman, secretary and treas- 
urer. With the corporation are asso- 
ciated Ralph Woods and Oscar Pierce 

Mr. Woods, who was formerly a 
newspaper man, will have charge of the 
surety department, and Mr. Pierce will 
take care of the casualty business. 





COMPANY SALE POSTPONED 

The sale of the First Reinsurance 
Company, of Hartford, by the enemy 
alien property custodian, which was 
to have been held May 7, has been 






















UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 
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THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


95,38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


rIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 


LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


FLOATERS 


Affiliated with 


AETNA LIFE INSURANCE CO. 
AUTNA CASUALTY & SURETY CO. 



































THE 


WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIA N-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 
LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH. N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 











LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 
Northern Asse. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Inc. of N. Y. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 
Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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BROKERS ACTIVITIES 


AFTER AUTO FLEETS 











Company Sends Instructions to Bro- 
kers; Advance Premium Estimated; 
Adjustment at End of Year 


The Travelers has sent the follow- 
ing instructions to its representatives: 
“Manual pages have been sent to the 
field, providing new methods of writ- 
automobiles and _ pri- 
used for busi- 


ing commercial 
vate-type automobiles 
ness purposes, in cases of fleets of five 
or more, for public liability and prop- 
erty damage, but not for collision. 

“The necessity of numerous endorse- 
ments to cover cars sold and purchased 
is done away with under this rule. 
Policies will be written, an advance 
premium estimated, and an adjustment 
will be made at the end of the year. 

“Insurance on all the cars owned or 
hired bv the assured must be carried 
in The Travelers to make the risk eli- 
gible for coverage. 

“In the case of commercial cars, the 
charge will be determined by the 
average number of chauffeurs em- 
ployed. The total annual remuneration 
of regular and occasional chauffeurs is 
to be divided by the annual average 
per capita wage, the result being the 
number of automobiles upon which to 
apply manual rates. or adjusted rates 
if the risk is experience-rated. 

“The method of adjustment in the 
case of vrivate-tvpe automobiles is by 
the application of manual rate (or ad- 
justed rate. if experience-rated) for 
each list-price vrouping and location, 
to the automobiles owned and in use 
during the policy term. For this pur- 
pose, the assured. must maintain ade- 
enate records. on blanks which the 
Company will cunply. showing the peri- 
ods of ownership and use of the auto- 
mobiles covered. 

“For the man or cornoration own- 
ing a fleet of business cars, here is a 
method that offers the advantage of 
certain protection for the assured 
throughout the policy period, whatever 
automobiles he may own and operate, 
without the necessity of notice to the 
Company, endorsement of policy, or 
any fuss or bother. 

“Get after fleet risks in your terri- 
tory and sell them Travelers protection 
on this basis. Do it today; tomorrow 
may be a day too late. Any branch 
office or general agency will give you 
all the information you want.” 

* e ” 
How Is Loving Cun To Be Divided? 

Willcox. Peck & Huehes men are all 
set for their Staten Island outing on 
May 24. A circular issued in the office 
savs that the feature of the day will he 
a ball game between the married and 
the single men, “a loving cup to be 
presented to the winning team.” This 
has caused some excitement in the of- 
fice as nobody has been able to figure 
how a loving cup is going to be dis- 
tributed to the nine members of a ball 
team. It is understood that the pitcher 
is to have it the first week; the man 
who makes the most number of hits 
the second week; and the man who 
makes the most number of errors the 
last week, and that it will be rotated. 
The loving cup is to be insured in two 
policies, one carried by Johnson & Hig- 
gins, the other by Marsh & McLennan. 

* + 


Among Brooklyn Offices 

Frank W. Eckels, Inc., of 153 Remsen 
street, is his own manager having been 
agent on Remsen street twelve vears 
and in the insurance business all his 
life. He formerly worked for the Old 
Broadway Tnsurance Company and the 
Insurance Company of North America 
for twelve years and for the Connecti- 


cut Fire for the same length of time. 

Charles T. Inglee is a recent comer in 
the vicinity, having opened the office 
on January list last. He is in the real 
estate business for himself and is doing 
considerable insurance brokerage in 
connection with it. For twenty-five 
years he was connected with P. Ray 
& Co., real estate, in the same locality. 

Lewis & Gendar, 145 Montague St., 
successors to Lewis & Frear, have been 
in the insurance line for ten years. T. 
R. Cassin, their manager, has been with 
both firms altogether some _ twenty- 
eight years. 

George F. Malby, agent, of 145 Mon- 
tague street, has been in the business 
for forty years. Edward L. Owen, his 
manager for the past two years, was 
previously with the Westchester Fire 
for eleven years. 

Pendleton & Pendleton started in 
business in 1876 at Broadway and Bed- 
ford Avenue, Brooklyn. In 1907 they 
erected their present building at 153 
Montague street. F. S. Pendleton and 
F. W. Mayes have active charge of the 
insurance management. The former, at 
the age of 17, started work for the firm, 
which had already been established by 
an elder brother. W. A. Pendleton 
takes a semi-active part in the manage- 


ment. 
>” * cs 


Baltimore Scinool Insurance 

The latest developments in the Balti- 
more city insurance situation are given 
by the “Baltimore Underwriter’ as fol- 
lows: 

“The matter of insurance on Balti- 
more schools, fire stations and other 
municipal property, seems inafair way 
to be adjusted satisfactorily within a 
short time. Following the recent can- 
cellation of most of the insurance on 
the city’s property, which had been 
written at 80 cents a hundred for five 
years, a meeting of the Board of BEsti- 
mates was held a few days ago and 
John P. Lauber, president of the Cen- 
tral Fire, Henry M. Warfield, manager 
of the Royal, Maury & Donnelly-Wil- 
liams Co., and Turner & Thomas, were 
asked to submit rates to cover various 
city property. These agencies quoted 
one schedule of $6,259,975 at 45.43 cents 
for one year, and a larger schedule of 
$10,549,950 at 34.68 cents for one year. 
These rates are based on specific Board 
rates and rules. It was the opinion of 
the underwriters that it would be best 
if the city contracted for the insurance 
for a three-year period instead of the 
five-year. The rate for the three-year 
period is only twice that for one year. 

“The Board of Estimates now has the 
matter under consideration, and in case 
these figures are accepted, which is 
more than likely to be the case, prem- 
inms on the first schedule on the three- 
year term would be $56,878, and the 
premiums on the larger schedule on 
the three-year term would amount to 
$73,174.” 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 


CAPITAL FIRE OF N. H. 
PERCY B. DUTTON, Manager, 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


OCHESTER 











100 William Street 


~ SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phones John 1167, 1168 
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National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 








LIABILITIES 
I se leis rams nnacsdsekesdcbsicascs $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
we, £ 9a 12,099,026.56 
Unsettled Losses and other Claims..................00..c00ee00e 2,639,627.17 
Net Surplus over Capital and Liabilities .................... . 4,518,138,12 
Total Assets January 1, 1919................. $21,256,791.85 
H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
. H. Tryon, Vice-President §, T. Maxwell, Secretary F, B. Seymour, Treasurer 





SURPLUS TO POLICYHOLDERS............$5,980,020.79 























National Liberty 


INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


Incorporated Under the Laws of the | 


State of New York in 1859 


Statement, January 1, 1919 








Cash Capital ........ $1,000,000.00 
re ee ee 9,609,646.00 
Liabilities, including 

cc a ee 7,214,228.11 
Net Surplus ........ 2,395,417.89 
Surplus to Policy 

WIN A gcd ae sete 3,395,417.89 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORK 








— 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
acement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. vw HUBBARD, Vice-President 


- S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 











JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


FIRST 
SERVICE 


NEWARK 


40 CLINTON STREET | 
Phone Market 6536 


NEW YORK 


| 80 MAIDEN LANE 
Phone John 4560 











PHILADELPHIA 








ALL LINES 


ADEQUATE l A a, 
paciuies | CLARENCE A. KROUSE &, CO 
325 WALNUT STREET 


PHILADELPHIA, PA. 





SATISFACTION 
SERVICE 


ALL LINES 








PENNSYLVANIA 


NEW JERSEY 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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Glad They Attended 
St. Louis Meeting 


RECOGNITION OF INSURANCE 

O. E. Lane, of National Board’s Dele- 
gation to Chamber of Commerce 
Convention, Explains Significance 





A closer working co-operation be- 
tween insurance and the other great 
businesses of the country, through the 
medium of the Chamber of Commerce 
of the United States, will result from 
the annual meeting of the Chamber 
held in St. Louis last week. In many 
respects the problems and aspirations 
of insurance are identical with those 
of banking, manufacturing, railroads 
and other business interests, and here- 
after they will be more in touch with 
each other. In other words, when voic- 
ing the opinion of business elements of 
this country the Chamber of Commerce 
of the United States will speak for in- 
surance, as well. 


The Committee 


On its part, the business of insurance 
recognizes the importance of the 
Chamber of Commerce of the United 
States and will lend its share of co- 
operation with that body. At the St. 
Louis convention the members of the 
National Board of Fire Underwriters’ 
committee which attended were Rich- 
ard M. Bissell, chairman; O. E. Lane, 
Cc. A. Ludlum, John B. Morton, S. Y. 
Tupper and George H. Batchelder. Neal 
Bassett was the only member of the 
committee who could not attend. The 
committeemen are a unit in expressing 
the satisfaction that they experienced 
in attending the convention, and in 
voicing an appreciation of the work 
that the Chamber is doing and can do. 

President Lane, of the Niagara, said 
this week that the principal signifi- 
cance of the meeting for insurance men 
was the adoption of the recommenda- 
tion in the address of President Harry 
A. Wheeler that the body be divided 
into several departments or groups, one 
of which shall be insurance. President 
Wheeler, in this address, said that the 
structure of American business, if cross- 
sectioned, will be found to consist of 
the following definite, distinct divisions 
or departments, and he advocated the 
reorganization of the Chamber’s ma- 
chinery to conform to this natural di- 
vision by the creation of departments 
to operate for and in their interest: in- 
dustrial production, domestic produc 
tion, foreign commerce, transportation 
and communication, finance and insur- 
ance. 

Meeting by Groups 

Following the general session, the 
convention divided itself into group 
meetings. The first group meeting had 
to do with the problems of industrial 
production, and there was a discussion 
on industrial training, trust legislation 
and agricultural production. 

A second group meeting, devoted to 
domestic distribution, resulted in an 
airing of views on the railroad situa- 
tion. There were talks on the desir- 
ability of the return of railroads to 
private ownership, on the importance 
of co-ordination of rail and inland 
waterway transportation, on the necas- 
sity and economy of good roads, on the 
eifect of increasing railroad rates, on 
wholesale distribution, on cost account- 
ing as a factor in clean competition, 
economic value of the wholesaler in 
commerce and effect of war taxes upon 
current resources needed in business. 

Private Ownership Wanted 

The insurance men were greatly im- 
pressed by the speeches in one session 
made by Walker D. Hines, Director 
General of Railroads, Senator Cum- 
mins and President Rea, of the Penn- 
Sylvania. Messrs. Hines and Cummins 
recommended the return of the rail- 
roads to private operation under some 
form of guaranteed return on the cap- 
ital invested. President Rea favored 


the unqualified return without the 
guarantee, leaving capital to find its 
own reward or punishment by tne 
measure of its success or failure in 
operation, as in the past, but with in- 
telligent and thorough regulation of the 
roads by the government. 

Another group meeting whose delib- 
erations were closely followed by the 
insurance men was that relating to 
foreign trade. The sub-heads of topics 
discussed were foreign trade and na- 
tional prosperity, restrictions on the 
importation of American goods and 
markets of the world compared on the 
basis of relative purchasing power. 

Mr. Lane said that these talks were 
unusually illuminative; that there is 
not only a growing understanding of 
foreign trade conditions, but a determi- 
nation on the part of American busi- 
ness men to have America take its 
place in foreign markets of finance, in- 
surance and trade. One of the resolu- 
tions finally passed by the general body 
recommended by the group on foreign 
trade was to the effect that chambers 
of commerce through the local associa- 
tions of the country direct the atten- 
tion of their membership in local com- 
munities to the necessity of public en- 
couragement and support of measures 
aimed to increase or facilitate Amer- 
ican foreign trade, while insurance and 
banking, as a part of the machinery to 
secure and support such foreign trade. 
should be encouraged to prepare for 
its part in that work. 

Sums Up Meeting 

Summing up the meeting Mr. Lane 

said: 


“The business men of the United 
States are convinced that the day of 
foreign trade expansion is at hand, 
and that America will take a leading 
part in developing the markets of the 
world, that banking and insurance are 
leading units in the American business 
fabric. They are also convinced that 
private enterprises should be conduct- 
ed by private institutions and not by 
the government, although they favor 
suitable but not oppressive regulation 
by the government. The atmosphere 
of the convention was one of rare 
optimism, and nowhere did I see or 
hear any evidence that labor, political 
or other conditions need cause a set- 
back to our prosperity, or a radical 
change in our economic structure. In- 
ternal difficulties are being met; for- 
eign opportunities will be grasped.” 


REDUCE LOSS 15 PER CENT. 


Companies Sell $100,000 Worth of 
Linoleum Salvaged From Fire 
in Trenton 





The loss of the Standard Inlaid Man- 
ufacturing Co.,.Trenton, has been re- 
duced from 50 to 35 per cent. as a re- 
sult of salvage. The General Adjust- 
ment Bureau shipped fifteen carloads 
of linoleum here, which was sold for 
$100,000. There is still a quantity of 
this material, salvaged from the loss, 
which will be sold. 

This is the loss where sprinklers did 
not save the plant. 
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and Insure in the 


FIDELITY-PHENIX 


Fire Insurance Company of New York 
Cash Capital, $2,500,000 


HENRY EVANS, President 


NEW YORK SAN FRANCISCO CHICAGO 
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Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


reater Capacity for Local Agents 








Contracts with Guaranteed Underwriters at Lloyds and British 
maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


Binding 
Companies 


19 Cedar St. 1615 California St. 201 Sansome St. 107 8S. Fifth St. 
NEW YORE DENVE SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 

DETROIT , DULUTH MONTREAL LONDON 





‘The Best there is in Insurance Service’’ 

















FRED S. JAMES 


FRED 


Organized 1819 


C-rroll L. De Witt 
Chicago 

















General Fire Assurance Co.—Paris 
Eagle, Star & British Dominions Ins. Co.—London 


AGENCY SUPERINTENDENTS 


GEO. W. BLOSSOM WM. A. BLODGETT 


S. JAMES & CO. 


United States Managers 


Urbaine Fire Insurance Co.—Paris 


Organized 1838 
Organized 1807 


P. A. Cosgrove 


123 William Street 
San slammer: 


New York 
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Questions Which Job 
Applicants Answer 


USED BY FIRE ORGANIZATION 


Information About Former Employ- 
ment, Church and School and Health 
Wanted; Two Weeks Notice 





Here are the questions which appli- 
cants for employment by one large or- 


ganization in fire insurance have to 


answer: 
" Full name? 
Residence and Post Office Address? 
Where born? 
Date of birth? 
Married or single? 
Nationality of Parents? 
What other languages than 
do you speak and write? 
Do you live with your 
board with them? 


English 


parents or 


What schools or colleges have you 
attended and state whether or not you 
graduated, giving dates? 

Were you ever suspended or ex- 
pelled? 


With what church are you affiliated 
or attend or have membership in? 

Name of pastor for reference? 

Present or last employer? 

For what reason did you leave or are 
proposing to leave? 

Salary received? 

How long in their employ? 

Were you ever discharged from any 
position? 

If so, for what reason? 

Who suggested that you apply to this 
office for position? 

Are you in good health? 

Have you ever been rejected by 
medical examination for life or health 
insurance? 

Are there any facts which you desire 
to present to us? 

Do you understand that your services 
may be terminated at any time and by 
either party upon two weeks’ notice? 





TO REPORT ON SCHENECTADY 

Five engineers of the National Board 
of Fire Underwriters are now in 
Schenectady preparing a report for the 
National Board. Just before going to 
Schenectady the same engineers were 
in Wilmington, Del. 


BONNER BACK FROM FRANCE 

John Bonner, who went to France 
with the 77th Division in April, 1918, 
has returned, and expects to resume his 
duties with the North British & Mer- 
cantile, where he was an examiner for 
the suburban department. 





TO ENTER MARYLAND 
Several insurance companies are 
ahout to enter Maryland. They are the 
Western and Union of Pittsburgh, Key- 
stone Underwriters, and American 
Bonding and Casualty. 





CLOSES EAST ORANGE OFFICE 

Fermer Assemblyman Walter R. 
Pruden has closed his office in East 
Orange, and has taken larger quarters 
in the Union Buiiding at 9 Clinton St., 
Newark, N. J. 

Fargeon & Ballin’s Change 

Fargeon & Ballin, who have been 
located at 123 William street, are about 
to remove to 45 John street, on the 
third floor. 


F. B. Heller President 
Newark Salvage Corps 


CAPTAIN MARTIN TO RETIRE 


T. C. Moffatt, Treasurer and C. 8S. 
Dodd, Secretary; Ennis, Naulty 
and Henry Committeemen 


Frank B. Heller, secretary-treasurer 
of the Schlesinger Agency, Newark, and 
one of the most active figures in Jersey 
underwriting circles, has been elected 
president of the Underwriters’ Protec- 
tive Association of Newark, popularly 
known as the Salvage Corps. Mr. Hel- 





FRANK B. HELLER 


ler is a prominent figure in the Good 
Practices Club and in the local agents’ 
association of New Jersey. He started 
with the old Merchants of Newark in 
1894. 

Mr. Heller has appointed as execu- 
tive committee: William S. Naulty, Jos. 
M. Byrne & Co.; Charles M. Henry, 
Hanover; Gresham Ennis, vice-presi- 
dent of the New Jersey. 

Thomas C. Moffatt, president of the 
New Jersey local agents’ association, 
has been elected treasurer of the Salv- 
age Corps; and Charles S. Dodd, Royal 
manager, secretary. 

It is announced that on July 1 Henry 
S. Martin, captain of the salvage corps, 
will retire. He has had forty years of 
continual service. 





H. H. GAMBER BACK 
Corp. Harold H. Gamber, who went 
to France with the 77th Division, has 
returned. Before going to France, Corp. 
Gamber was with the North British & 
Mercantile for nine years, and was ex- 
aminer for Indiana. 





John B. Knox, Jr., who has resigned 
as superintendent of the general 
brokerage department of the _ Liver- 
pool & London & Globe Insurance 
Company, Ltd., to become associated 
with the Central Fire Office, Inc., as 2d 
Vice-President, belongs to the well- 
known Knox family of fire insurance 
men. His brother is fire underwriter 
of the Importers & Exporters. 


“The Leading FIRE INSURANCE Co. of America” 


L819 


WM. B..CLARK, President 


One Hundred Years of Service 


Losse 


s Paid over $174,.000,000 
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Safe and dependable protection. 
Cash Capital, $1,000,000. Policy Holders’ Surplus, 
Assets, $5,274,000. Writes Fire, Windstorm, Explosion, 
Riot and Civil Commotion, Rent, Profits, Leasehold, Use and Occu- 
pancy, Sprinkler Leakage and Marine Insurance. 
Spirit of co-operation and renders real support. ‘Extends a general 
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| VALUABLE TO ANY AGENCY 


WHY? 


No overhead writing. Attractiye advertising matter for agents. 


8 from.Field Force and Home Office. 
in quality aud appearance. 
Prompt and equitable 


Up-to-date 


Displays a sincere 
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WHY NOT YOU? 


Several. thousand agents are en- 
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100 William Street, New York City 





PHOENIX 


Assurance Company, Ltd., of London 
(Established 1782) 


FIRE 


USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE— 
RIOT AND CIVIL COMMOTION—EXPLOSION 
HEAD OFFICE FOR THE UNITED STATES. 


Percival Beresford, Manager 

















FIRE 


RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


New York 


15 William Street 
New York 
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Tokio Building Up 
Strong Organization 


SOME AGENCY APPOINTMENTS 





Entered in Most States; Three De- 
partmental Managers; History and 
Growth of Company 





The Tokio Marine & Fire is being 
well received by fire insurance agents 
and will be an important factor in this 
field just as it is in some other parts 
of the globe in marine insurance. 
General Agent J. A. Kelsey has al- 
ready built up a strong organization, 
with departments in Atlanta, San 
Francisco and Denver. Some splendid 
agency appointments have been made, 
including Ogden & Fay, New York; 
J. Lehrenkrauss’ Sons, Brooklyn; Poor 
& Alexander, Inc., Baltimore; Curtin 


& Brockie and James S. Young & Co., 
Philadelphia; Edwards, George & Co., 
Pittsburgh; Thompson Derr & Bro., 
Wilkes-Barre, and George S. Kausler, 


Ltd., New Orleans. 
The departmental managers. are 
Dargan & Turner, Atlanta; Miller, 


Henley & Scott, San Francisco; C. D. 
Cobb & Co., Denver. 
The Field Force 

The field men include A. K. Slade, 
of Boston, who has New England and 
Eastern New York; Lester E. Cate, 
who has the Middle Department, and 
H. W. Murray, who, with the title of 
superintendent of agencies, Chicago, 
has the Middle West. 

The Tokio is doing business in prac- 
tically all states with the exception 
of South Carolina, Arkansas, Kansas 
and the Dakotas. 

Personality of K. Kagami 

The Tokio, by the way, was the first 
Japanese insurance company, having 
been established in 1879. The real 
progress of the Company, however, 
dates from 1899, when K. Kagami was 
given the sole direction of the Com- 
pany’s business policy. He had had a 
five years’ insurance experience in 
London, which eminently qualified him 
with the task, and he decided to re- 
organize the Company and make a 
fresh start. At that time its paid-up 
capital was 375,000 yen. The Com- 
pany and the new general manager had 
many friends, not only in Japan but in 
Great Britain as well, and they stood 
by the Company, giving it every en- 
couragement. 

Mr. Kagami took a leaf out of the 
experience of the Western companies, 
proceeding cautiously, with the result 
that at the end of twenty years’ ad- 
ministration he has made it one of the 
strong offices of the world, with a paid- 
up capital of 7144 million yens, and ac- 
cumulated funds exceeding 50,000,000 
yen, or $25,000,000. 

This was done mainly on marine 
business. The Company made itself a 
main outlet for the growing trade of 
Japan. and, in discussing Mr. Kagami’s 
activities and personalities, one who 
knows him well recently wrote: 

“The Company’s friends appreciated 
that it strove for both a moral and a 
material ideal. Mr. Kagami always 
kept ahead of him the ideal that the 
duty of an insurance company is to 
insure, but the cornerstone must be 
confidence. An interesting sidelight 
on this is that never once has the 
Company appeared in a Japanese court 
as a defendant.” 

In Fire Field Since 1914 

It was in 1914 that the Company 
Started in the fire field. Its associa- 
tion with the fire business grew out of 
the fact that some of the Tokio’s prin- 
cipal shareholders were largely inter- 
ested in the Meiji Fire Insurance 
Company, one of the best of the fire 
offices. Up to that time there was lit- 
tle co-operation on the part of the 


Japanese companies. There was neither 
tariff nor control. The Tokio had an 
active marine agency in London for 
twenty-five years, but Japanese fire 
offices were hardly known outside of 
their own country. It seemed to the 
Tokio, with its large funds, broad out- 
look and wide knowledge, that there 
was a place for the Company in fire 
insurance. So it started in the fire 
business under its own name, bought 
out the Meiji Company, and was one 
of the leading factors in the establish- 
ment of a tariff which now has the 
loyal support of the Japanese and for- 
eign tariff signatories. Mr. Kagami 
was made chairman of the Joint Fire 
Insurance Association of Japan. 





PROVIDENCE IN LINE 
One More Point Ceases to Be Source 
of Contention on New Automobile 
Rules 

Although Providence was one of the 
formerly so-called excepted cities in 
which it has been difficult to effect 
application of the new automobile 
commission rules, an agreement has 
been reached. The commission being 
paid there now is 20 per cent., accord- 
ing to announcements by the Confer- 
ence. 

The Philadelphia situation 
without solution and there are other 
points in New England, notably Bos- 
ton, where some changes will be nec- 
essary if the new rules are to be ad- 
hered to there. 

Up state in New York the agents in 
several of the formerly excepted cities 
agreed among themselves to make their 
monthly reports to the companies on 
the customary basis of 25 per cent. 
commission. This has been going on 
for some time now and it is said that 
no exception has been taken by the 
companies individually. It is asserted 
by some that these companies should 
not 
line on the new rules and commissions 
while this situation exists anywhere 
in their territory. 

On the other hand it is pointed out 
that to effect so radical a change as 
that involved in the new rules must of 
necessity take considerable time and 
be difficult of accomplishment at some 
points in view of long established con- 
nections. 





is still 


UNITED BRITISH ALLEGORY 
For Insurance Come, Famous Artist 
Paints Soldiers To Typify 
Unity of Empire 


The United British has sent to agents 
a framed reproduction of a painting 
executed for the Company by F. Ma- 
tania, a famous artist, and captioned, 
“United British.” 

This picture is an allegory, typifying 
the unity of the various peoples of the 
great British Empire, and was suggest- 
ed by seeing in England thousands of 
Canadians, Australians, Indians, South 
Africans and all other Colonials stand- 
ing by their brothers of the Motherland. 
From far and near they came to aid the 
kind folks of England, Ireland, Scotland 
and Wales in the Great War. The 
spirit so displayed promoted the selec- 
tion of the name of this Company to 
perpetuate in world-wide commercial 
fields the memory of the noble rallying 
of all Britons to the defense of the 
Allied cause. 

Artist Matania has made a number 
of memorable allegorical paintings on 
war subjects, his pictures being inspir- 
ing and showing the British Tommy 
and other soldiers of the Empire at 
their best. The “United British” pic- 
ture was painted from models who 
came direct from the trenches. 





F. K. POE’S NEW POSITION 
Frank K. Poe has gone with the 
Merchants & Manufacturers Insurance 
Agency, Baltimore. 
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THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 
New York City 


United States Head Office 
55 John Street 
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COMMERCIAL UNION ASSURANCE co. | 
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New Jersey Insurance Co. 


Capital: : Head Office: 


One Million Dollars 


Cc. P. STEWART, President 
GRESHAM ENNIS, Vice-Pres. 


WESTERN DEPT.: 


J. B. GUTHRIE, Secretary 
F. L. 


Insurance Exchange Bidg., Chicago, lll, 


40 Clinton St., NEWARK, N. J. 


BROKAW, Treasurer _ 


H.H. INGALLS, Mer. 


PACIFIC COAST DEPT.: Mills Bldg., San Francisco, Cal., W.W. ALVERSON, Mgr. 
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Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


ot FOR roth OTHER LIABILITIES 


15,231,512.92 


ET SURPLUS 


10,6 1 9,509.09 
30,851, ,022.0 1" 


*Includes $134, Satumcineds in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 
United States Government Liberty Loan bonds owned 


by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Hl. 

Boston Office 


| ROGERS & HOWES, Managers 
| 4 Liberty Square, Boston, Mass. 





Marine Department 
WM. H. McGEE & CO., Gen’! Agta. 
15 William Street, New York City 
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National Board’s 
Ad Campaign Begins 


FULL PAGE MAGAZINE DISPLAYS 


Appear in Publications of Country- 
Wide Circulation; Carelessness 
Warned Against Pictorially 


writers has begun an advertising cam- 


paign against carelessness and _ to 
pound home the necessity of safe- 
guarding industry from fire. It is on 


the theory that most fires are prevent- 
able. The advertisements, each a page 
and containing a striking cut, will ap- 
pear in the “Literary Digest,” “Satur- 
day Evening Post,” “Country Gentle- 
man,” “System,” “Nation’s Business,” 
“American Industries,” “Success” and 
“Boy’s Life,” the latter the organ of the 


Boy Scouts. 

The first advertisement, which ap- 
peared in the “Literary Digest,” incor- 
porated a cut showing a great crowd of 
people. It was captioned, “Shall They 
Be Sacrificed To Fire?” In the reading 
matter the statement was made that 
15,000 human lives are lost every year, 
the country’s appalling tribute in hu- 
man life to carelessness with fire. The 
victims are chiefly women and children, 
helpless infants and the aged and in- 
firm. Many thousands are injured. 
Enormous financial loss (more than 
$29,000,000), is a by-product, and nearly 
all of the fires are preventable. The 
public is asked to do its part in saving 
these precious lives and preventing this 
wanton destruction. “Safeguard your 
home against fire” is the concluding 
warning line. 


HOEY BACK FROM WEST 





Greatly Impressed By Importance Given 
to Insurance at Foreign Trade 
Convention 





James J. Hoey, vice-president of the 
Evans companies, returned from. the. 
West this week, visiting Illinois, low. 
Wyoming, North and South Dakota, Ne- 
braska and Colorado. He said that the 
state which the Non-Partisan League 
is concentrating on now is Nebraska, 
where a fleet of fifty solicitors is get- 
ting members for this socialistic politi- 
cal party. 

Mr. Hoey attended the Foreign Trade 
Convention in Chicago as a delegate. 
where he was greatly impressed by the 
importance given to insurance. ‘When 
Benjamin Rush concluded his talk on 
marine insurance he answered que:- 
tions about insurance for half an hour. 
Other speakers also referred to insur- 
ance. There were many shippers and 
exporters at the convention, and sev- 
eral of them deplored the fact that s» 
much dependence was placed on in- 
spectors for Lloyds and foreign com- 
panies, and on foreign insurance facili- 
ties. The general impression, he said. 
was that American insurance companies 
should play a more important part in 
marine insurance; and that they were 
perfectly able to cover and inspect the 
risks. About 2,000 business men were 
in attendance. 





ROCHESTER LOAN ORGANIZATION 

The insurance section for the Vic- 
tory Loan campaign at Rochester. N 
Y., is making good progress, with War- 
ren 8S. Parks as colonel, and Ezra J. 
Boller as adjutant. The officers of the 
teams follow: 

Division I.—Major, Gilbert T. Ams- 
den; captain, C. W. Campbell. Division 
II.—Major, Clay Babcock; B. G. Ben- 


nett, capiain. Division III.—Major, 
Buell P. Mills; captain, Charles L. 
Harmon. Division IV.—Major, W. Her- 


bert Wall; captain, George N. Cooper. 





NORFOLK NEEDS A FIRE BOAT 





Congestion of Cotton Causes Sinortage 
of Shipping Space; Staples 
Piled High on Wharves 





A prominent fire insurance man re- 


cently returned from Norfolk, Va., says 
Norfolk needs a sire boat. A great deal 
of congestion of cotton has been caused 
by the shortage of shipping space. This 
cotton is piled up on the wharves and 
in the warehouses and presents a haz- 
ardous condition in case of fire. This 
congestion indicates the increasing im- 
portance of Norfolk as a port, and pre- 
cautions should be taken so that there 
is no danger of a serious dock fire. 





BROKER NOT LIABLE 
The New York Supreme Court has 
just held in Insurance Company of 
State of Pennsylvania vs. Park & Pol- 
lard Co. and E. E. Hall & Co. that a 
re-insurer may sue the insured, but 
broker is not personaily liable. 





Cornhill’s Losses 

The Cornhill Insurance Company, 
Ltd., of London, which does a surplus 
line business in this country, collected 
premiums in 1918 of $370,385. Its net 
losses paid amounted to $358,185. H. J. 
O’Brien, of Chicago, is its United States 
correspondent. 


The Central Fire Office, 
been appointed Metropolitan District 
Agents of the Importers & Exporters 
Insurance Company, which has recent- 
ly decided to enter the fire field. 


Inc., ‘has 


Experience on Schools 
(Continued from page 1) 
fires in normal schools, and our ex- 
perience is that institutions which 
have dormitories incorporated need 
careful scrutiny.” 

The experience of no one company or 
group of companies is not an infallible 
index of the combined company exper- 
jence on a class, but is an interesting 
subject of comment as pointing the 
way in which the wind blows. Not 
until the actuarial bureau of the Na- 
tional Board of Fire Underwriters is 
able to furnish the loss ratios by class 
will companies know just where they 
stand. In this work the Bureau is mak- 
ing considerable progress. The Bureau 
has most of the writings for the year 
1917, and has sent out blanks asking 
for writings and premiums of 1918. The 
amount of detail involved in furnishing 
these writings is tremendous, as there 
are thousands and thousands of entries 
necessary. One phase of the Bureau 
loss ratios which will be eagerly 
scanned will be the woodworker class, 
as lumber mutuals are reporting to the 
Bureau. 





H.KRAMER 


ADJUSTER 
FOR INSURANCE COMPANIES 
45 John Street, New York City 








ELECTS NEW OFFICERS 
At a meeting of the Cleveland Na- 


tional, E. Kimball was elected presi- 
dent; William E. Ashcroft, first vice- 
president; T. J. Kremer, second vice- 
president; C. E. Heath, third vice- 


president; Archibald Kemp, secretary, 








treasurer and managing underwriter; 
William C. Doolittle, assistant secre- 
tary. 





General Insurance Agents 


NEW YORK OFFICE OPENED . 
Surplus Lines Accepted Up to 


Clark-Lee-Tibbets Company, White 


Plains, has opened an office at 15 West $500,000 
Fortieth street, New York. E. C. Con- 
rad, who has been with the agency as 
a special agent, will be in charge of Represent 


the new office. Eighteen Companies 


T. F. BOLAND PRESIDENT 

Thomas F. Boland has been elected 

president of the District of Columbia 
Association of Insurance Agents. 
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Fire, Explosion—Riots, Civil Commotions 
and Strikes—Marine and Tornado 
Insurance 
UNITED STATES BRANCH 
January 1, 1919 


411-13 WALNUT ST. 
PHILA., PA. 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
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NORTH AMERICA 
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Coes Caettel cccicescsces 000.000. 
Reserve for Premiums 12,217,808.92 
Reserve for Losses 4,594 236.33 
Reserve for Taxes ...... 1,030,000.00 
‘ All Other Liabilities ... 36,851.22 
The Oldest American EY ebb ag dkites ccnecucamiacdsoccevasstoneadcwente 8,922,516.93 
Stock Insurance Company oa EY 
MEE, viseacatatnccdicisenbucevecesencseuracced $30,801,413.40 


Surplus to Policyholders, $12,922,516.93 Losses Paid Since Organization, $203,147,689.78 

Fire Insurance, Tornado, Sprinkler, Explosion, InJand Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 
















are 





F. H. HAWLEY, Pres. 


ROY, OHTO. 


ORGANIZED 1848 W..E. HAINES, Secy. 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 





























May 9, 1919 


THE EASTERN 


UNDERWRITER 


19 














MARINE DEPARTMENT 


_amuvresmarnnnemussnrnneenes nena nies 
ne 











April Marine Losses Prove 
Both Numerous and Heavy 


The undernoted list of Marine and 
slight War losses, shows that Marine 
Underwriters doing business in the 
United States have not had a very 
profitable month in April. 

The Pacific Coast sail business seems 
to have suffered some heavy losses and 
is keeping up with its record of the 
past three years, which ought to indi- 
cate that additional ratios should be 
charged for this class of business. 

When one considers the numerous 
number of particular average claims 
and theft claims that underwriters are 
receiving daily, in addition to the nu- 
merous heavy casualties which are re- 
ported, it seems almost incredible that 
no real concerted action is being taken 
to improve conditions or rates. It al- 
most appears that some of the old es- 
tablished offices apparently fear that 
they have too much company for nor- 
mal times in the marine insurance 
business and they approve of the pres- 
ent heavy loss ratios until such time ar- 
rives when there will be less facilities 
in the market when a concerted move- 
ment will be started to improve rates 
and conditions. 


Bark “Albert” from New Zealand to 


San Francisco, went ashore during a 
fog near Point Reyes, Cal. Vessel has 
been broken in two and valuable cargo 
of tallow is being salved and there will 
be a heavy loss. 

Steam schooner “Bertie M. Hanlon” 
arrived at San Francisco submerged 
to lower deck. Portion of deck cargo 
lost. Vessel having struck a rock leav- 
ing Crescent City. 

Bark “Boieldieu” from New Orleans 
to France, went ashore near Key West 
April 2nd and was floated by Govern- 
ment tugs. 

Spanish schooner “Campeador,” from 
Charleston to Spain with a cargo of 
lumber, was abandoned at sea. 

Bark “Charles F. Crocker,” from 
Mukualofa, put into Pago Pago in dis- 
tress, having encountered heavy weath- 
er. Vessel has a cargo of copra. 

Norwegian steamer “Christian Krog” 
from Baltimore to Norway, arrived with 
cargo badly damaged by water. 

British schooner “Exilda,” while load- 
ing cargo of cement in New York har- 
bor for Pernambuco, caught fire and 
cargo was damaged by water. 

Schooner “Forester” from San Fran- 

















cisco to New Zealand, returned with 
deck load shifted. 

French auxiliary schooner “Frater- 
nite” from Savannah to France with 
general cargo, is ashore at Bermuda. 
Vessel is a total loss and cargo seri- 
ously damaged. 


Steamer “Grays Harbor” struck a 
rock while leaving San Francisco har- 
bor and returned leaking. 

British schooner “Harteney W” from 
Algiers for New York, put into Spain 
damaged. 

Schooner “Hellas,” which originally 
sailed from Boston, put in in distress 
at Bermuda Feb. 21st for Santos, has 
been abandoned and crew landed ai 
Azores. 

S.S. “Kioto,” cargo X the above ves- 
sel, while on barge “Sille” was sunk in 
Rouen harbor. 

“Korona,” St. Thomas for New York, 
was in distress and was towed into 
Wilmington by U. S. Coast Guard 
“Seminole.” 

Cuban schooner “Lucia,” from Cuba 
for Montevideo with a full cargo of 


rum, foundered off North Carolina 
coast. 

Barge “Magdalena,” from Tampico 
for Galveston, encountered heavy 


weather and was compelled to jettison 
1,000 barrels of oil. 

Steamer “Nyland,” from New York 
for Antwerp, met heavy weather and 
damaged her cargo. 

British schooner “Olinda” from St. 
Johns, N. F., for Spain, returned to St 
Johns with damage to hull and rigging. 

“Prusa” from Philadelphia via Bergen 
for Gothenburg arrived leaking, carry 
ing general cargo. 


Schooner “Rosalie Hull” with cargo 
of coffee from Brazil for United States, 
put into St. Thomas with 792 bags of 
cocee condemned as worthless. 

Steamer “Royal Prince” from Phila- 
delphia to Bordeaux had a fire on board 
which did considerable damage _ to 
cargo. 

Steamer “Sonja” from New York for 
Antwerp had heavy weather and had 
considerable deck damage. 

“Transport No. 6” while loaded with 
cargo X steamer Prins der Nederlanden 
at Matanzas, caught fire and cargo was 
totally destroyed. 

Steamer “Wellington” from St. Johns, 
N.F., for Mediterranean ports, returned 
with damage to bows, having encoun- 
tered ice. 

Spanish steamer “Armuru,” while 
loading general cargo of refined sugar 
in New York harbor for Spanish ports, 
caught fire which was extinguished 
with considerable damage to cargo. 

Steamer “Blaamyra” from New York 
via Halifax for Bergen, put in to Kirk- 
wall with both steam and hand steer- 
ing gears damaged, as well as damage 
to cargo of grain. 

“Gogsjo” from New York for Bergen, 
encountered heavy weather and dam- 
aged her cargo 

Steamer “Kongosan Maru” from Sea- 
attle for Yokohama had a fire on board. 

Steamer “Losna” from New York for 
Bergen lost 300 barrels of turpentine 
from her deck during heavy weather. 

Canadian Pacific Liner “Mounteagle” 


had a fire on board in Hong Kong 
harbor. 

Ship “St. Paul” had a fire on board 
at Seattle April 4th, which was ex- 
tinguished. 

Ship “Siam” from Charleston for 


Buenos Ayres arrived at Fayal, leaking 
with pumps choked. 

Steamer “Tahoe” from Grays Harbor 
for San Francisco, lost her deck load of 
lumber April 5th. 

“Westfield” from St. Johns, NB., for 
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Melbourne, arrived at Barbados with 
cargo shifted and loss of sails. 

Steamer “Alapaha” from Norfolk for 
Mollendo with cargo of coal, returned 
to Norfolk leaking and it will be neces- 
sary to discharge her cargo, for repairs. 

Bark “Amazon” from South Africa 
for Boston with cargo of wool, after 
making a record voyage, struck shoal 
off Nantucket, but was floated un- 
injured. 

Italian steamer “Ansaldo III” arrived 
at Genoa after being grounded, with 
steering gear broken. 

Steamship “Edith” from Rio Janeiro 
to New Orleans, was towed into Key 
West by U. 8S. steamer Ootomac, with 
the loss of three propellers. 

Tug “Freehold” was sunk in New York 
harbor April 17th, while docking steam- 
er “Saxonia.” 

“Geddington Court” from Portland, 
Me., for Piraeus with full cargo of grain 
was in collision at Gibraltar with the 
quay and also the steamer “Kirishi- 
mazan Maru” at Piraeus. 

Steamer “Headcliffe’ from Alexan- 
dria for Boston with cargo of Egyptian 
cotton was reported on fire at Gibraltar 
Damage to cargo is estimated at about 
$100,000. 

Steamer “J. Frank Seavey” from 
Cuba for Jacksonville was in collision 
with an unknown steamer and was 
towed into Miami for repairs. 

Bark “James Jolinson,” on a voyage 
from Mukiltoe for Melbourne with a full 
cargo of lumber, encountered heavy 
weather. Cargo shifted, vessel leaking, 
put into San Francisco for repairs. 

Steamer “Keresaspa” from New York 
for Copenhagen, encountered heavy 
weather and lost almost her entire deck 
load, 

Dutch steamer “Leersum” while 
bound up the river to Rosario, strand- 
ed. 

Steamer “Manitowoc” was in collision 
with steamer Henry on April 17th and 
damaged her bow. 

Schooner “Margaret May Riley” from 
New York for Oran, with a full cargo of 
case oil, stranded near Sandy Hook un- 
assisted. 

Spanish steamer “Mar Mediterraneo” 
from New York for River Platte, strand- 
ed near Buenos Ayres, April 12th. 

British steamer “Montisfont” from 
St. John, N. B., for London was in col- 
lision with steamer Delta and arrived 
with bow damaged and leaking in No. 
1 hold. Vessel has a general cargo and 
might prove a serious loss. 

Dredge “Natona” sunk in Astoria, O. 
harbor April 10th. 

“Nicholas Athanasulis” from New 
York for Greece put into Gibraltar with 
boiler trouble. 

French bark “Nord” from Ique for 
Wilmington, N. C., with cargo of Ni- 
trate, went ashore at Cape Fear Bar 
end was being floated by the Revenue 
Cutter Seminole. 

Steamer “Oscoda” from New York for 
Havre arrived, having encountered 
heavy weather, with after peak full of 
water. 

French auxiliary schooner 


’ 


“Pensa- 


Bureau Collected 
$47,000,000 Premiums 


U. S. LOSSES WERE $30,000,000 





Former Commissioner Rader Gives 
Interesting Figures; Washington 
Issued 27,000 Policies in All 


William C. Rader, who recently re- 
signed as acting commissioner of the 
Marine and Seamen’s Division of the 
Bureau of War Risk Insurance, to man- 
age the insurance department of the 
Standard Oil Company (N. J.), gave 
The Eastern Underwriter some inter- 


-esting facts and figures about the Bu- 


reau this week. 

From September, 1914, until the 
United States entered the war the Bu- 
reau had written $305,000,000 of in- 
surance; had taken in $5,250,000 in 
premiums and had sustained $2,750,000 
in losses. From April 6, 1917, the day 
we entered the war, until January, 
1919, when the Bureau stopped accept- 
ing new marine insurance, the total 
aggregate insurance was $2,000,000,000; 
premiums, $47,000,000. The estimated 
losses were $30,000,000, of which 96 per 
cent. had been adjusted and paid when 
Mr. Rader left the Bureau. The total 
number of policies written was over 
27,000. The operating expenses from 
September, 1914 until January, 1919, 
was ‘167,000. 

Mr. Rader last week told The East- 
erh Underwriter that the largest in- 
dividual risk carried by the War Risk 
Bureau was $8,500,000. He said at the 
time that he did not believe the out- 
side market could accommodate more 
than $1,500,000 on the hull and cargo 
of that particular risk, and the Bureau 
served the purpose of taking care of 
the excess and stabilizing rates on all 
risks. Mr. Rader said this week that 
the $8,500,000 risk was largely on cot- 
ton. The largest individual loss also 
covered mostly cotton, the vessel being 
the “Argonaut,” the loss being $4,467,- 
000. 

When the Bureau was organized it 
had a working capital of $5,000,000. 
Later this was increased to $15,000,000 
and still Jater to $50,000,000. This 
working capital was never’ touched 
as all losses were paid out of the 
premiums. Mr. Rader was asked to tell 
the name of the loss that caused the 
railroad administration to arvange with 
the War Risk Bureau for the coverage 
of insurance on the coastwise fleets 
He said it was the “San Saba.” The 
coverage was for thirty days, including 
cargo, and would have been renewed 
had not the armistice come. Mr. Rader 
disagrees with Mr. Hurley regarding 
the insurance of ships. He does not 
see how the Government can compete 
or why it should compete with private 
enterprises. 
cola” totally destroyed by fire April 
13th near Delaware Breakwater. 

Schooner “Thomas W” from St 
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Johns, NI’. for Barbados, put in at Ber- 
muda leaking and has returned to St. 
Johns, NF, leaking, having lost her bow 
sprit and sustained other damages. 

Steamer “Thyra” from New York for 
Gothenburg struck a mine, causing con- 
siderable damage to cargo and No. 1 
hold. 

Brilish steamer “Troja” went ashore 
at St. John, N. B., and was reported a 
total loss. 

Steamer “Westerdijk” from Rosario 
for New York, had to transfer cargo of 
grain from deep bilge tank between 
decks on account of leaking conditions 
of tank. 

Motor ship “Asta” from Marseilles 
for New York, arrived at Las Palmas 
with ballast shifted and leaking. 

Bar “Detroit” in tow of steamer 
Augusta, collided with French auxiliary 
schooner Commmandant de Beauchamp 
which vessel was on a voyage from 
New Orleans to Bordeaux. Detroit and 
the French vessel were both sunk. 


Norwegian steamer “Bessa” damaged 
her bottom while entering Wellington, 
causing a leak. 

Steamer “Blomfontein” while loading 
cargo of rubber at Singapore, owing to 
the lighter springing a leak, her load, 
consisting of 49 cases, was sunk. 

“Caple La Harve” from Liverpool for 
Barbados arrived leaking, with loss of 
deck load. 

“Cawker” put in at Bermuda April 
14th with a full cargo of coffee, leaking, 
while on a voyage from New Orleans 
to Havre. 

Steamer “Genchu Maru,” a lighter 
containing rubber intended for this ves- 
sel was sunk at Singapore showing a 
loss of about 121 packages, as well as 
damage to the quantity saved. 

“Georgeanna Weems,” a lighter load- 
ed with coffee for this vessel, while 
loading at Aquin was sunk. 

“Lydia H. Roper” from Halifax for 
Barbados, put in at St. Thomas, water- 
logged, hull and rigging damaged. 

OBSERVER. 
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CASUALTY AND SURETY NEWS 











Physician’s Defense 
Authorized in Iowa 


HOW LINE MAY BE WRITTEN 





New Legislation Affecting Sureties 
and Most Recent Changes in 
Compensation Law 





Results of legislation in Iowa this 
year as affecting casualty insurance, 
have been set forth by Sampson & Dil- 
lon, an insurance law firm of Des 
Moines and furnished to The Eastern 
Underwriter. With reference to physi- 
cian’s liability they say that by a new 
statute, which has gone into effect by 
publication, chapter four companies, 
either stock or mutual, may “Insure 
against liability for loss, damage or 
expense resulting from personal injury 
or death caused by error or negligence 
of the insured in the practice of medi- 
cine, surgery or dentistry, including 
the performance of surgical operations, 
or in the prescribing or dispensing of 
drugs or medicines, or for loss by rea- 
son of damages in other respects, for 
which loss, damage or expense the in- 
sured is legally liable; provided, how- 
ever, that any policy issued by any 
such company shall contain a provision 
so that said policy shall inure to the 
benefit of any person obtaining a judg- 
ment against the insured to the ex- 
tent of the insurance carried and for 
the purpose for which the insurance 
was issued.” 


The authority to write this new kind 
of insurance in Iowa is included in 
group five of Sec. 1709. Companies 
now authorized to write this group in 
Iowa may, if the articles so provide 
_(Continued | on page 23) 














Plans of New Strike 
Insurance Company 


WAITS ON $500,000 PREMIUMS 


When These 
Hundred Applications, 
Will Be Issued 


T. Roger Covey, formerly with the 
American Credit Indemnity Company, 
is now in New York seeing manufac- 
turers in connection with the Employ- 


Are Seamed With Two 
Policies 


ers’ Mutual Insurance & Service Co., 
of Baltimore, which, as has been pub- 
lished, is to write rent insurance. Mr. 
Covey was recently discharged from 
the army after seeing service on three 
fronts as a member of the 102d ma- 


chine-gun battalion. 
The Employers’ Mutual Insurance & 


Service Co. will underwrite through 
the Employers’ Underwriters’ Agency, 
Inc., of Baltimore, which has the same 


officers and board of directors as has 
the parent company, but the latter will 
be supplemented by the chairman of 
an advisory board in each commercial 
center, who will be a prominent busi- 
ness man. 
The Rates 

The rates will average 1.2 of 1 per 
cent. up to 3 per cent. The contract 
will be non valued, and there will be 
a fifteen days’ cancellation clause. The 
total management expense of the Com- 
pany is limited to 30 per cent. of the 
premium income. 

Edward C. Meyers, president of the 
Company, who was formerly with the 

(Continued : on page 22 
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Residence theft insurance 
rates. This is every broke 
about our new Full Value Residence 
Theft Policy. Regular 


General Accident 


Fire and Life . 
Assurance Corporation, Ltda. 


Something New 


at one-third the former 
r’s opportunity. Call for 


rate of brokerage commis- 
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ASSUMES NEW DUTIES 
K. A. Luther a Manager of Aetna With 
Headquarters in Boston; His 
sestinsis Experience 


Kendrick A. Luther, who for the past 
eleven years has been manager of the 
Aetna Life Company at 
Syracuse, N. Y., and was promoted to 


become manager for 


Insurance 


Central and East- 
with headquarters 


Boston, 


ern Massachusetts, 


at 50 Congress street, assumed 
his new duties on May 1. 
Mr. Luther first 


for the Aetna twenty 


agent 
years ago, and 


became an 


for a time worked in Western New 
York. He came to Syracuse fifteen 
years ago, when there was no agency 


the office 
men and 
He goes to an office organized 
Mr. Luther, for the 
will divide his time 


time 
twenty-five 


there. At 
employs 


the present 
about 
women. 
fifty ago. 
next few months, 


years 


between Syracuse and Boston, until 
his successor in the local office at 
Syracuse has been chosen and estab- 


lished. 


COULD NOT BUY COLLECTIVELY 
Suggestion Made to Plate Glass Com- 
panies That They Purchase 
In Bulk Fails 





Nothing came of the effort to get the 
plate glass companies together on a 
plan to buy collectively some eight or 
ten car loads of glass for replacement 
purposes. This matter was taken up by 


one individual with a jobber but failed 
largely because a company man ap- 
plied direct to a manufacturer for fig- 
ures on the same proposition. When 
the manufacturer got this inquiry and 
also a similar one from the jobber, the 
manufacturer saw what the plate glass 
insurance companies were driving at 
and replied that he could not make 
any deliveries within sixty days. A 
spirit of co-operation among the com- 
panies was lacking. Had the plan gone 
through a large saving might have been 
effected but the manufacturer evident- 
ly did not wish to tie himself up. 





Examinations Held 
The examinations of the Casualty 
Actuarial & Statistical Society of 
America were held Wednesday and 
Thursday of this week. 
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| department until he was granted in- 
definite leave of absence in May, 1917, Service CLAIMS Service 
to join the colors. He enrolled in the Auto Theft Burglary (All Lines) 





H. H. Perkins With Beardsley 


H. H. Perkins has become vice-presi- 
dent and manager of H. T. E. Beards- 
ley, Inc., 31 Liberty Street, New York. 
He was formerly connected with the 
contract department of the Southern 
Surety at its Home Office in St. Louis. 
Lately he has been with the Merchants 
Shipbuilding Corporation as assistant 
to the general manager. He is a young 
man of particularly clear. vision; 
a clever systematizer and office organiz- 
er. 

s * = 


Ambrose Ryder Walking 

Ambrose Ryder, automobile depart- 
ment superintendent of the National 
Workmen’s Compensation Service Bu- 
reau in New York, is on a walking trip 
which may take two weeks. Mr. Ryder 
went to Albany and from there started 
to walk to Boston in company with his 
brother. He will visit several other 
places. 

o om * 


Everybody Pleased 


With 227 in attendance the tenth an- 
nual dinner of the Casualty & Surety 
Club of New York was held last Thurs- 
day at the Pennsylvania Hotel. With 
one exception that is the largest num- 
ber present at these gatherings. The 
meeting last week was highly success- 
ful from every standpoint and every- 
body thoroughly enjoyed the evening. 
There are still a large number of in- 
surance men in New York who are 
eligible to membership in the Club but 
who have not yet joined. A few more 
meetings like that held Thursday night 
should convince them that it is a mis- 
take to longer remain out of an or- 
ganization that is rapidly becoming an 
integral part of the insurance life of 
New York. President Charles H. Hol- 
land acted as toastmaster. He has re- 
cently been in England. His remarks 
relative to the place the man in the 
street must occupy in taking up the 
work of rebuilding and strengthening 
his country’s social and business fab- 
rics were particularly illuminating, 
forcefully presented and were warmly 
received. He also referred to the ex- 
tensive educational work the Club is 
about to undertake for the benefit of 
office employees and others who may 
be interested. Each of the speakers of 
the evening held the close attention of 
the assemblage every minute. Abram 
I. Elkus, former Ambassador to Turkey, 
told of the varied and unusual condi- 
tions of life in Constantinople as but 
few others could have portrayed it. 
Brigadier General George A. Wingate, 
52d Artillery, 27th Division, gave an un- 
usually interesting account of how that 
arm of the service is conducted. His 
description of artillery practice was so 








clear and yet minute in detail that it 
proved of much educational value to the 


civilian. General Wingate has the gift 
of presenting his story in a manner 
full of interest and without a dull line. 
Former Congressman Martin W. Little- 
ton several times moved his audience 
to a high pitch of enthusiasm during a 
strong address in which he threw much 
light on what he characterized as the 
reversal of conditions from that of au- 
tocracy of the crown to autocracy of 
the mob. His ideas on the probability 
of permanently removing the possibility 
of war by documentary means and the 
necessity for eternal vigilance and 
preparation for eventualities brought 
forth much applause. The entertain- 
ment committee provided a program 
which in all points was excellent. 
* . ” 


D. D. Smith Re-enters Business 


D. D. Smith has returned to the 
Southern Surety as vice-president in 
charge of the company’s office in De- 
troit, after serving during the war as 
assistant general manager of the Mer 
chants Shipbuilding Corporation, which 
erected a large plant at Harriman on 
the Delaware River. Mr. Smith will 
also act as a member of the Home Of- 
fice advisory board. Before taking up 
shipbuilding Mr. Smith was vice-presi- 
dent of the Southern Surety in charge 
of the contract bond division. He was 
a member of the underwriting com- 
mittee and a director of the company. 


*- * * 


Identity Established 

The American Automobile Associa- 
tion, 501 Fifth Avenue, New York, 
wishes to make it clear to insurance 
men that it is not connected in any way 
with the several so-called “service” 
automobile associations, some of which 
have been representing themselves as 
affiiliated with the American Auto- 
mobile Association commonly known 
among car owners as the A.A. A. 
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New Field Assistants 


The Travelers Indemnity Co. has ap- 
pointed Forrest J. Buzzell and Tracy 
W. Smith field assistants. Mr. Buzzell 
came to the Travelers from the U. M. 
C. Co. of Bridgeport, July 6, 190%. He 
ibegan his insurance career as a boiler 
inspector at the Boston office; later he 
was assigned to Portland, Maine, then 
to Worcester, Mass., and after that to 
Ohio as a special agent in the boiler 
department. In January, 1913, he was 
assigned to the Hartford branch. Mr. 
Smith first served as a boiler inspector 
in the New York office; later was 
transferred to Rochester and then to 
Syracuse. He joined the agency de- 
partment in June, 1916, as a _ boiler 
special, and was connected with this 


first O. T. C. at Ft. Benjamin Harrison 
and was assigned to the 5lst Field 
Artillery as a second lieutenant. He 
was honorably discharged Dec. 16, 
1918, and rejoined the Company Jan- 
uary 6th, when he was promoted to 
field assistant. 
= * - 
Cheerful View of Regulation 

An eastern man who has numerous 
interests, including insurance, all of 
which are subject to rigid govern- 
mental regulation, said recently that if 
the government does not stop regulat- 
ing him he will become several times 
a millionaire. This remark bears out 
the opinion that regulation, particularly 
the kind which has been so freely ad- 
ministered during the war, does not re- 
sult in lessening the cost to the con- 
sumer, but on the other hand makes it 
possible to reap additional profits. 


Strike Insurance Plans 
(Continued from page 21) 
United States F. & G., has spent near 
ly five weeks in compiling accurate 
data on strikes of about seventy indus- 
tries, covering a period from 1881 to 1919. 
Other insurance men who are on the 
board include Howard T. Williams, of 
Maury & Donnelly-Williams Co., Balti- 
more agents; Raymond D. Steele, for- 
merly of the United States F. & G.; 
and Harry T. Pocr, of Poor & Alex- 

ander, Inc., insurance agents. 

Not a policy will be written until the 
Company can strike an insurance av- 
erage throughout the country, and it 
has assets of $1,000,000. The Com- 
pany will wait until it has two hundred 
applications, with '$500,000 in prem- 
iums. An assessment clause in the 
contract limits the assessments to one 
time the annual premium; so, with 
$500,000 premiums, with the assess- 
ment clause provision, the Company 
will have $1,000,000 at its disposal. 
The laws of Maryland provide that a 
mutual must have one hundred appli- 
cations before being permitted to un- 
derwrite, but the Baltimore company 
has decided to wait until the applica- 
tions reach 200. 

Mr. Covey said to The Eastern Tn- 
derwriter this week: 


Auto Collision Accident & Health 
Auto Property General Liability 
Auto Liability Compensation 
I have a thoroughly equipped organiza- 
tion for handling the above in 
NEW YORK—NEW JERSEY 
CONNECTICUT 
Twelve years’ experience with three of 
the largest companies in the business 
Highest References 
Walter G. Evans and G. Everett Hunt, 
Counsel. 


G. P. BARTENFELD 


220 BROADWAY - - NEW YORE 
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“$2,500 FOR $1” 





To-day See, Write or Phone 


J.N.S. Brewster & Company, Inc. 


42 CEDAR STREET, NEW YORK 
(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 


dent policy sold at an annual premium 
of $1 to persons who buy a Continental 
Automobile Liability 
business getter and is sold only by the 


policy—It’s a_ big 


Continental Casualty Company 


H. G. B. ALEXANDER, President 


General Offices, CHICAGO, ILL. 











“It is very evident that something 
must be done that will successfully or- 
ganize the employers of labor to 
stabilize the economic situation. The 
broader-minded men _ throughout the 
country have clearly arrived at the 
conclusion that there is no possibility 
of returning to the pre-war wage scale, 
and are just as much interested in 
arriving at some method of balancing 
the scales with regard to employer and 
employee as the employee is himself, 
and many of the leaders in the indus- 
trial world believe that this organiza- 
tion will effect in time an harmonious 
settlement of the industrial differ- 
ences.” 
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Paid-In Capital $1,500,000 





DEVELOPING . 
Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 
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Capital 
Surplus over all liabilities 
Losses paid to December 31, 1918 


bery, Larceny, Theft, Plate Glass, 
bility, Employers’ Liability, Public 
Compensation, Automobile, (Liability, 
Liability, Teams’ Liability. 











The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


ANNUAL STATEMENT DECEMBER 31, 1918 








~ 
The Company’s Lines: Fidelity, Surety, Accident, Health, Disability, Burglary, Rob- 
Drugg ists’ i 
Liability, Steam 
Fro perty Damage 


$17,275,631.60 

«» 13,354,721.13 
1,000,000.00 
2,920,910.47 
65,527,177.84 


Liability, Owners’ and Tenants’ Lia- 
Boiler, Fly Wheel, Workmen’s 
and Collision), Physicians’ 
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The assistant secretary of 


War the United States Treas- 
Revenue’ ury Department has called 
Tax Bonds the attention of surety 


companies to the fact that 
in a number of instances the rate of 
premium has not been plainly stated 
upon the face of each bond running to 
the United States Government. He says 
that this information frequently ap- 
pears in conjunction with other printed 
matter where it is not always easy to 
detect the presence of the information 
without a very close inspection of the 
bond itself. He requests the companies 
to call the attention of their agents to 
Department Circular No. 98, issued No- 
vember 27th, 1917, which contains the 
following instructions: 

“The rate of premium on this bon’ 
is $.......... per thousand; the total 
amount of premium charged is $.... 
In all cases of contract bonds involving 
work to be guaranteed for definite per- 
iods after completion of contract, the 


following form should be used: The 
1ate of premium on this bond is $..... 
per thousand; the total amount of 


premium charged (including that for 
maintenance guarantees) 
Every such bond or obligation which 
is not an original instrument, and 
therefore not taxable, shall be plainly 
_ ‘Duplicate’ on the face there- 
Oo we 

The assistant secretary further 
states that the information should pre- 
ferably be placed at the bottom of the 
bond, on its face, and the stamps, 
based upon the rate of premium 
charged, affixed in as close proximity 
to the information containing the rate 
of premium as it may be possible to 
do so. 

We hope that each agent who has 
power to execute any class of bond 
Tunning to the United States Govern- 
ment, will carefully observe these in- 
structions. 


- & o 
According to the 
Ratio of records of the 
Health and Maryland’s acci- 
Accident Producers dent-health insur- 


ance department, 
only one general agent in every eight 
makes real money from the sale of this 
essential protection: the other seven 
scarcely sell enough of it to keep them 
in shoe leather. The Maryland has 
something over two thousand local ag- 
ents who are licensed to sell accident- 
health insurance policies. This insur- 
ance army reports its business through 


approximately two hundred general 
agents. “And of these, twenty-five 
write seven-eighths of the total prem- 
iums: our premium income from the 
sale of accident-health insurance is 
being recorded at a rate that promises 
over two million dollars for the 
twelve months, and twenty-five gen- 
eral agents are getting seven-eighths 
of all that business,” says the Com- 
pany. “The other seven-eighths of our 
general agents are writing only one 


eighth of the business. 

“Which means that in the biggest in- 
surance every year ever experienced, 
with the public remarkably responsive 
to the insurance idea and already half 
sold on personal insurance because of 
the influenza epidemic, only one insur- 
ance agent in every eight has vision 
enough to see and energy enough to 
use this unprecedented opportunity.” 
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It is well to remember 


Compensation the advantages of priv- 
Not ate personal disability 
Sufficient insurance as an addi- 


tional protection to that 
furnished by state compensation funds, 
or, in fact, workmen’s compensation of 
any kind. The Standard Accident puts 
this subject before its agents in 
way: 


“Did a prospect ever tell you that he 


his 


didn’t need insurance because he was 
protected under his state compensation 
act? Were you at a loss for a convince- 
ing reply to this objection? 

“Compensation, or employer's liabil- 
ity, does not protect outside of working 
hours—affords no protection whatever 
on Sundays, holidays, and three-fourths 
of each working day against street acct- 
dents, automobile accidents, street car 
accidents and ordinary accidents about 
the home, and during hours of recrea- 
tion which, except in the most hazard 
ous occupations, account for more in- 
juries and resulting disability than do 
occupational injuries. 

“It does not protect against illness, 
which may come to any man at any 
time regardless of occupation, and ac- 
counts for more disability and conse- 
quent loss of time and income than do 
all accidents put together. 

“Even in cases which may be cov- 
ered both by compensation and a per- 
sonal disability policy, the personal pol- 
icy furnishes an added source of in- 
come to take care of extra bills and 
other increased expenses which al- 
ways pile up at such a time. 

“Also, personal insurance is more 
satisfactory in its practical application 
in many instances when the company 
has a reputation for service and prompt 
settlements to uphold. A local secre- 
tary of the International Brotherhood 
of Foundry Employees, in a lengthy 
letter referring to his experience with 
compensation and its advantages and 
disadvantages, cites many cases in fa- 
vor of his argument for private disabil- 
ity insurance, of which the following is 
a fair example: ‘Another man, for many 
years trustee of the Bricklayers’ Union, 
while at work about fourteen months 
ago, met with an accident, breaking a 
finger; he carried an individual policy 
in a private insurance company and 
they paid him the second day after he 
went to work, but to date the amount 
due him from the state compensation 
act has not yet been paid.’ 

“Don’t let any man tell you that ho 


doesn’t need insurance for this or any 


other reason.” 


Physician’s Defense 
(Continued from page 21) 
and the Commissioner of Insurance so 
approves, furnish this character of in- 
surance. (H. F. 523) 
The legislature enacted another 
statute, which also is now in effect by 


publication, authorizing physicians, 
dentists, pharmacists and_ trained 
nurses to form themselves into a 


mutual association for the purpose of 
protecting themselves against liability 
for damage growing out of the practice 
of their profession. Under this statute, 
similar associations from other states 
which have been in business for at 
least one year, and which have a speci- 
fied amount of cash assets, may be ad- 
mitted to the State of Iowa for the 
purpose of writing such insurance. (H. 
F. 197) 
Surety Bond Requirements 

“Under a new statute, effective July 
4, 1919, all public contractors must pro- 
vide a commercial surety bond equal 
to the contract price. This is not only 
a performance bond, but is also for 
the use and benefit of all persons, firms 
and corporations who shall perform 
any labor or furnish any material, in- 


cluding fuel, in the carrying out of 
such public contract. Such bonds are 


required for the constructing of any 
public building, or for the purpose of 
making any public improvement, or for 
the making of any additions thereto, 
or for the finishing, furnishing or re- 
pairing of any such building or public 
work, where the contract price is in 
excess of $1,000. Suits may be 
brought on any such bond, any time 


within six months after the completion 
of the public improvement, providing 
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CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 


FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 


Charles R. Culyer & Co., Resident Manager, 
Mat., 
J. Ramsay Barry Co., General Agent, 
R. H. Lambert, Branch Manager, 
$500,000.00—Surplus to 
F. 0. ROBERTS, Vice-Pres. and Cen. Mgr. 


Mars., Union Trust Bidg., Jersey City, N. J 
10 South Street, Baltimore, Md. 
Equitable Bldg., Washington, D. 


28 Walnut St., 
1107 Peoples Bank Bldg., 


Phila., Pa 
Pittsburgh, Pa. 








Policyholders, $825,544.20 
HOME OFFICE: CHICAGO, ILLIONIS 





that an itemized statement has been 
filed by the claimant within sixty days 
after the last item of material is fur- 
nished, or labor performed. 
More Compensation Given 

“The principal change in the com- 
pensation statute is the advance of the 
basis from 50 per cent. to 60 per cent. 
of the average weekly wage. The In- 
dustrial Commissioner was given the 
authority, in exceptional cases, to re- 
quire the employer to pay not to ex- 
ceed $200.99 for surgical, medica] and 
hospital services and supplies. The 
maximum weekly payment in death 
cases was increased from ten to fifteen 
dollars, and the minimum weekly pay- 
ment was increased from five to six 


for the loss of 
leaving the em- 
was fixed at two 


dollars. The schedule 
the second eye, thus 
ployee totally blind, 
hundred weeks. 

“The method for apportioning the loss 
of parts of an arm and leg was some- 
what modified, as was also the law for 
calculating the average weekly wage 
in seasonal employments. Arbitrations 
of injuries occurring outside of the 
State shall hereafter be held in the 
County seat in Iowa which is nearest 
to the place where the injury occurred, 
unless the interested persons and the 
Iowa Industrial Commission mutually 
agree that the same may be held at 
some other place. These changes go 
into effect July 4, 1919. (S. F. 159)” 
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Largest Life Insurance Business in the World 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


HALEY FISKE, President 


Total Amount of Outstanding Insurance...............:... $4,429,511,816 
Larger than any other Company in the World. 

Ordinary Life Insurance paid for in 1918..................... $463,008,744 
Larger than any other Company in the World. 

Industrial Insurance paid for in 1918........................ $419,331,865 
Larger than any other Company in the World. 

Total Insurance placed and paid for in1918................... $882,340,609 

The largest amount ever placed in one year by any Company in the World. 

Gain in Insurance in Force in 1918....................0 00 000s. $493,329,918 
Larger than any other Company in the World. 

Number of Policies in Force December 31, 1918................ 19,784,261 
Larger than any other Company in America. 

Gain in Number of Outstanding Policies..................... 1,521,328 
Larger than any other Company in the World. 

a aloe ence ee ES Bala, 6 ae wk dg a8 ke hiendbtes 4% $775,454,698.28 
Increase in Assets during 1918........................000. $71,429,182.97 
Larger than any other Company in the World. 
ic eee Renee ede LGR eae ween es ecaawreie $748,405,784.24 
i ee ieee ser Cee i teks, heb nen en dc naameawwla $27,048,914.04 
Number of Claims paid in 1918.......................0005. 336,533 
Averaging one policy paid for every 26 seconds of each business day of 8 hours. 
Amount paid to Policy-holders in 1918..................... $82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 


Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial 








Policy-holders. 
The Company bought War Bonds of the United States and 
ee Gl Se ew ink aahy deh amenkands $100,000,000 
The Company’s employees sold War Savings Securities and 
Liberty Bonds in 1918 amounting to................... $133,000,000 
DIRECTORS 
Haley Fiske Frederick H. Ecker Otto T. Bannard Albert H. Wiggin 
Joseph P. Knapp Robert W. deForest Mitchell D. Follansbee Frank B. Noyes 
John Anderson William B, Thompson Arthur Williams 
William H. Crocker Alanson B. Houghton Joseph P. Day Emerson McMillin 
Henry Ollesheimer Walter C. Humstone Otis H. Cutler Richard Bedford Bennett 
Morgan J. O’Brien Alexander P. W. Kinnan Langdon P. Marvin Festus J. Wade 
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